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% Attractive Commissions 
*% Choice of Renewals 

% Choice of Plans 

% Liberal Policies 

% Special Features 

% Well-Known Company 


*% High Yield Annuities 


Here are Seven Reasons 


for placing your SURPLUS LINE BUSINESS with the 


Phoenix Mutual Life Insurance Company of Hartford, Conn. 


% Having recently liberalized its regular commission schedule on 
policies of 85.000 or more, the Phoenix Mutual is now able to offer the 


same liberal commissions for surplus line business. 


% You can choose between two attractive methods of receiving your 
renewalincome. One offers a large annual income for three years. The 


other, a sraller income for a longer period. 


*% “Since the Company writes both 3°; and 314°; reserve policies, you can 
offer your clients high-dividend policies with high cash values and rapid 
dividend acceleration, or low premium contracts when low initial cost is 


a major consideration. 


% The provisions of Phoenix Mutual policies are known to be liberal. 
Pividends are paid unconditionally at the end of the first year. Policies 
are issued with or without Disability or Double Indemnity features. 
The choice of plans extends from Term policies (renewable to age 60) 


to Retirement Income policies in their various forms. 


% In addition to other special features which are attractive to clients, 


you can offer the welcome convenience of paying premiums monthly. 


% For more than 10 years, national advertising has been used to make 
the name and reputation of the Phoenix Mutual favorably known through- 
out the country. Consequently. you will not have to sell the Phoenix 


Mutual. Your client will probably approve your choice immediately. 


*% A final reason for having a Phoenix Mutual Surplus Line Contract is 
the fact that the Phoenix Mutual offers life annuities at exceptionally 


low rates and has excellent facilities for handling such service. 


For further information, write to the Home Office of the Phoenix Mutual Life 


Insurance Company, Hartford, Connecticut, or to any branch office in your vicinity 
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This Week: 
LIQUIDATION 


An insurance company as an operating 
unit tends to carry on without reference to 
state lines, but immediately upon liquidation 
the affairs of the company are isolated in 
units rigidly separated each from the other 
by the boundaries of the various jurisdictions 
in which the insurer was doing business. Ex- 
periences of the past year have shown the 
waste of assets and needless vexation of 
claimants that result. Superintendent of 
Insurance of the State of New York George 
S. Van Schaick discusses the need of change 
in methods of liquidating insurance com- 
panies. ae 
CODE 

The code for fire insurance companies, 
identical with that for casualty companies, 
has been approved at Washington and the 
companies signing it are entitled to the 
N.R.A. emblem. It appears on page 21. 

* * * 


AGREEMENT 

Far reaching effects willl result because 
of the articles of agreement for enforcing 
marine definition submitted by the joint 
committee of interpretation and complaint 
to the fire, marine and casualty insurance 
carriers. The articles of agreement appear 


in this issue. 
* * * 


SIX MONTHS 

Reports for the first six months of 1933 by 
forty fire insurance companies will be found 
on page 25. 


Next Week: 
TERMINATIONS 

Tabular record of terminations by sur- 
render and lapse combined; terminations by 
surrender, and terminations by lapse to 
mean policies in force of twenty-eight life 
insurance companies from 1913 to 1932 in- 
clusive. Also an article discussing the trend 
in this direction with particular attention to 
the experience of last year. 

* * * 


PROSPECTING 

W. E. Cox continues his series of articles 
on Headline Prospecting. He cites actual 
case histories to differentiate between cold 
canvassing and selling through newspaper 
leads. 


Post-Depression Hazards 


ERFORMANCE is mothered by preparation. Permanency in 

successful achievement comes only to the individual or insti- 

tution that anticipates problems far in advance of their presen- 
tation and formulates decisions for future procedure uninfluenced 
by the advocacy of glib persuaders acting under pressure of self- 
made exigencies. After storms there are rainbows, and in the cycle 
of business there arise after depresison eras of promotional activity 
when plausible adventurers put forth efforts to capitalize on the 
prosperity that is the merited reward of organizations which have 
weathered the economic storms and proved their worth. 

It is quite to be expected, as this country again emerges from 
behind the clouds of financial and industrial distress, that it will be 
again beset by an influx of new insurance companies and stock 
promotional schemes. Their proponents will proceed, as in the 
past, from the stock selling stage to that of agency planting. Their 
operation will, as in the past, allure by chimerical promises many 
agents who will not have benefited by the unfortunate experiences 
of their predecessors or their associates. Promises of higher com- 
missions and excessively tolerant underwriting practices will be 
balanced against the knowledge that similar promotions in the past 
have brought disastrous results to the American agency system. 
Agents must be on their guard and alert to resist these blandish- 
ments. The business of insurance must not again be disturbed by 
schemes which the records show are predicated on unsound factors 
based on garbled statistics. While there will be some of the new 
companies well organized and prepared to become permanent and 
successful enterprises, every new venture must be thoroughly 
investigated before it is allowed the facilities of any agency office. 

The insuring public reposes confidence in the individual agents 
with which it, as individuals, does business. It presumes that such 
an agent is offering him the protection of a policy in an organiza- 
tion which has, by its records, established a reputation for equitably 
living up to its every contract, and is in turn worthy of confidence. 
The success and future of the agency system rest on the retention 
of this faith in its ability to undertake the representation of worth- 
while underwriters only. 

In the coming year the agents of America will no doubt be ap- 
proached by many who will offer opportunities which, on their face, 
will bring a greatly enhanced income, but which in reality will bring 
them ultimately to disaster and disillusionment. They must avail 
themselves of the advice in the old adage: “Be not the first by 
whom the new is tried,” and there will be ample time before there 
is need to worry about the injunction of its corollary: “Nor yet 


the last to lay the old aside.” 
i JV. . 
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Need for 


The Administration of Assets, 
the Determination of Claims and 


the Distribution of Assets 


Furnish Cumulative Evidence of 
Unsatisfactoriness of the 
Present Methods that Have to 
be Employed at the Present Time 
in Winding Up the Affairs of a 
Company Doing an Interstate 


the 


Business. 


HILE perhaps the cases are 

surprisingly few, there have 

been a number of instances 
in the past year or two where insur- 
ance companies doing a nation wide 
have failed. Study of the 
methods whereby the affairs of these 
delinquent interstate carriers are being 
wound up leaves one with the convic- 
tion that few, if any, types of insol- 
proceeding today are more in 
need of revision. 

The particular problem which it is 
proposed to outline is based upon the 
following fact: An insurance company 
as an operating unit tends to carry on 
without reference to state lines, but 
immediately upon liquidation the affairs 
of the company are isolated in units 
rigidly separated each from the other 
by the boundaries of the various juris- 
dictions in which the insurer was doing 
business. 

Insurance companies are exempted 
from the provisions of the federal 
bankruptcy laws because they present 
complex problems to which the ma- 
chinery of the present Bankruptcy Act 
is not well adapted and also because 
of reluctance upon the part of the Fed- 
eral Government to interfere with the 
supervision exercised by the 
states. When it becomes necessary to 
wind up the affairs of a company either 
recourse must be had to a federal re- 
ceivership, which is rare, or a proceed- 
ing must be commenced in the state 


business 


vency 


close 


courts. 

Some of the states, as for example 
New York, have worked out rather 
elaborate provisions for the liquidation 
or rehabilitation of the affairs of such 
companies by the supervisory official of 
the state under the guidance of the 
court. Were all companies confined in 
their operations to a single state the 


Change in Methods 


in 





By Georce S. VAN SHAICK 


Superintendent of Insurance of the State of 
New York 


problem of obtaining efficient liquida- 
tion would be the relatively simple one 
of perfecting these codes. Such is not 
the case. Most large insurance com- 
panies operate in several if not in all 
jurisdictions comprising the United 
States. The problem can be made 
clearer by consideration of a hypothet- 
ical instance in which for example a 
casualty and surety company requires 
liquidation. 


A Hypothetical Case 


First of all either the insurance com- 
missioner of the home state, or less 
often a creditor, will make an applica- 
tion for a receivership in the state 
courts or for a statutory proceeding 
akin to receivership. Regardless of 
whether this primary receiver or 
liquidator is the statutory successor to 
the company he has very little authority 
as a practical matter in any other state. 
As a consequence if independent pro- 
ceedings are not commenced in the other 
jurisdictions in which the company was 
doing business, debtors of the estate in 
liquidation at such points will enjoy 
unwarranted freedom from the neces- 
sity of meeting their obligations. On 
the other hand creditors will be at lib- 
erty to prefer themselves by attach- 
ment and otherwise in such property 
of the company as may be located in 
such states. 

Receivership proceedings may be 
commenced in each territory involved. 
Such proceedings if started on behalf 
of the primary liquidator will vary in 
point of merit with the intentions and 
ability of those in charge. But even 


The Wanton Waste of Assets 
and Needless Vexation of Claim- 
ants Under the Present Proce- 
dure Measurably Tend to Bring 
About a Loss of Confidence in 
the Institution of Insurance and 
there Appears to be Every Rea- 
son for Revising the Procedure 


Interstate Insurance Liqui- 
dation. 


where they are conducted by the local 
insurance commissioner upon a close 
program of cooperation with the 
domicile, it is a handicap that the pro- 
ceedings are necessarily legaliy inde- 
pendent of one another. Where the 
ancillary proceeding is instituted by a 
creditor, particularly where the moving 
creditor obtains a preference, the whole 
thing may amount to a rather thinly 
disguised attachment action directly 
contrary to the spirit and intent of 
insolvency proceedings. 

There will be a preliminary period 
in the liquidation of such hypothetical 
company in which persons who have 
been doing business with the company 
will be seeking information. There is 
bound to be confusion even where the 
operations of the company were con- 
fined to one state. But where many 
jurisdictions are involved the files are 
apt to be concentrated at points remote 
from the state to which they relate. 
Collateral may be kept thousands of 
miles from the place it was deposited. 
The inability of those representing the 
estate even to give intelligible answers 
to the inquiries put them at this junc- 
ture is little short of appalling. This 
is deeper than a mere lack of adminis- 
trative cooperation. The laws of the 
different states will vary with regard 
to the filing of claims, to the assistance 
of assureds who are being sued, to 
the return of collateral and to many 
other matters. The tragedy of the 
failure is needlessly aggravated because 
of this lack of uniformity in the laws 
under which the affairs of the company 
must be handled. 


Main Processes of Liquidation 


The main processes of liquidation 
can be conveniently divided for pur- 
poses of this discussion into three 
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of Liquid 


categories—the administration of as- 
, the determination of claims and 
the distribution of assets. Each classi- 
fication furnishes cumulative evidence 
of the unsatisfactoriness of the pres- 
ent methods in this field. 

Wasteful conflicts between receivers 
are particularly apt to arise during the 
administration of the assets. Each re- 
ceiver feels bound to seize as much as 
possible of the company’s property. 

Some states have attempted to solve 
this problem by vesting title to the as- 
sets of a domestic company in the 
primary liquidator. However, courts of 
cther states have been seen fit to ignore 
this title with regard to assets within 
the physical jurisdiction of their re- 
spective territories. Under the present 
catch-as-catch-can relationships between 
states one can readily sympathize with 
this view. 

A few random examples may make 
the matter clearer. Suppose the re- 
ceiver in one state holds a mortgage on 
property in another state. The mort- 
gagor may be in either state or in a 
third state. Others liable upon the 
bond may be elsewhere. Who is en- 
titled to make the collection? In the 
complicated transactions of an insur- 
ance company it is not uncommon to 
find situations of this sort. One re- 
ceiver may hold a note payable in an- 
other state by a resident of a third 
state who is temporarily living in a 
fourth state upon a policy taken out 
and involving business in a fifth state. 
The time and money spent in de- 
termining which receiver shall make 
this collection are wasted so far as the 
creditors as a whole are concerned. Un- 
paid premiums are always present in 
the liquidation of an insurance com- 
pany. 

Solved by Compromise 

Under the present uncertain state of 
the law these problems have to be 
solved largely by compromise. Because 
of the possibility of a local distribu- 
tion each receiver is in duty bound to 
obtain a real compromise—he may not 
merely surrender—and this results in 
a substantial waste of assets. 

Controversies are also inevitable in 
the determination of claims under the 
present system of winding up these 
companies. There are a number of 
obvious reasons. 

First, the procedure for handling 
claims varies in the different courts. 
In some cases the receivers are re- 
quired to defend all law suits brought 
by claimants. In other jurisdictions 
all litigation is centralized in the re- 
ceivership proceeding. The former 


sets 


1933 
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As noted in the news columns 
of THe Specrator last week, 
an address by Superintendent 
Van Schaick on “Some Legal 
Aspects of Insurance Admin- 
istration” was read before 
the meeting of the American 
Bar Association at Michigan. 
Because of its wide interest 
and value that part of his ad- 
dress dealing with the liqui- 
dation of delinquent inter- 
state carriers is reprinted in 
this issue —Editor. 


























method is to the advantage of the par- 
ticular creditors involved but it pen- 
alizes the rest of the creditors because 
of the heavy costs of such defenses. 
The acceptance of claims after the last 
day set for the filing of claims is an- 
other instance in which the local prac- 
tice of one state may be to the dis- 
advantage of creditors elsewhere. 

Another reason may be discovered in 
the fact that claims against insurance 
companies are so often unliquidated. 
Independent proceedings may employ 
different standards for the liquidation 
of claims. In the one case claims may 
be treated liberally. Elsewhere the 
awards may be held down. These varia- 
tions make it difficult for the courts of 
one state to recognize without reserva- 
tion the adjudications of the courts of 
other states. Yet the alternative of 
requiring all claimants to come to the 
courts of the domicile is clearly a dis- 
crimination against those living in dis- 
tant states. 

As distinguished from the unliqui- 
dated claim the contingent claim is 
found more often in the case of insur- 
ance companies than in any other type 
of insolvency. The present law on 
this subject is difficult to follow even 
in a single jurisdiction. It is hopeless 
to attempt to reconcile the decisions of 
all of the states. 


Distributing the Assets 


When it comes time to distribute the 
assets the evils of the present method 
of liquidation are notably apparent. It 
does not seem over-idealistic to main- 
tain that general creditors everywhere 
should share equally in all of the gen- 
eral assets of the company available 
for division. A number of factors 
mitigate against such a distribution. 
Statutory preferences against general 
for certain kinds of claims, 

wage claims, compensation 


assets 
notably 
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claims and claims of the sovereign, are 
far from uniform. It is not clear how 
far these laws extend either with re- 
gard to claims or to assets. Again the 
distribution of statutory deposits often 
has the effect of making certain gen- 
eral claimants a class of secured claim- 
ants. How shall they be treated so far 
as general assets are concerned? In 
the third place, as has been pointed out, 
controversies over the administration 
of the assets and the determination of 
claims often encourage a leaning to- 
ward an independent local distribution. 

Anyone seeking to devise the best 
method of liquidating an insurance com- 
pany must be prepared to face this 
dilemma. If for the sake of minimiz- 
ing expense the administration of the 
affairs of the company is centralized at 
the domicile the ratio of assets col- 
lected at outlying points will be very 
poor. If in the interest of efficient col- 
lection the administration is decen- 
tralized expenses will rise very rapidly. 
A similar situation exists with regard 
to liabilities. 

A uniform state law covering the 
subject would be splendid. Past ex- 
perience demonstrates that uniformity 
in legislation is a difficult goal. Volun- 
tary cooperation between the states un- 
der the auspices of the National Con- 
vention of Insurance Commissioners is 
a distinct possibility. 


A Federal Statute 


Probably the problem is peculiarly 
one to be handled under the provisions 
of a federal statute. No state has suf- 
ficiently broad jurisdiction. This is not 
to be construed in any sense as an 
invitation for supervision of insurance 
by a federal agency. Rather it is 
merely a recognition of the wisdom of 
the constitutional provisions granting 
to the Congress the power to establish 
uniform laws on the subject of bank- 
ruptcies throughout the United States. 
It is not believed that a federal law 
on this subject would mark a beginning 
toward general federal regulation of 
insurance. It would seem to supple- 
ment and strengthen rather than to en- 
croach upon state supervision. 

The provisions of such a law should 
be kept distinct from the main part of 
the Bankruptcy Act as were the recent 
amendments applying to individuals and 
to railroads. Tentatively here are some 
broad suggestions as to the contents of 
such a statute. 

The state supervisory officials should 
at any time be permitted to apply to a 
federal court within the jurisdiction of 

(Concluded on page 11) 
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Modified Restrictions 
NSURANCE 


imposed as a 


restrictions, 
of the 


company 
consequence 


banking holiday, have finally become 
so modified that, excepting in some 
sections, they have no meaning. The 


question arises then: “Why should the 
insurance industry bear the stigma of 
restrictions when they are no longer 
necessary?” 

Supervisory officials are of the opin- 
ion now that the complete removal of 
the life insurance payments 
should be accomplished immediately. 
Experience of companies is that there 
is less necessity for the cash payment 
limitations now than there was six 
months ago. The modification of the 
initial broad ruling was not followed 
by a demand for cash, and experience 
since is that even this has been greatly 
diminished. Leading supervisory offi- 
cials have indicated a desire to see the 
restrictions, applicable to the industry 
as a whole, removed. 

Cash payment restrictions should be 
passed back to the supervising authori- 
ties of the several states, leaving to 
them the decision with regard to local 
conditions. It should be possible for 
discerning administrators to supervise 
the interests of their charges in this 
as in other of their responsibilities. 

So much for supervisory control. Now 
what of the restrictions in fire and cas- 
ualty companies, resting within the 
management? We refer to payment of 
fire losses on claims in excess of $100. 
The right to withhold payments 60 
days is believed te have been a con- 
tributing factor in minimizing fire 
this year. If this is then 
there is good reason for its continu- 
ance. Leading American fire execu- 
tives favor continuing this policy. An- 
other group, however, hold a different 
view, that of making early settlements. 

Conflicting views often bring about 
good results and feeling prevails that 
in the current issues decisions will be 
reached on the of what is best 
for the industry as a whole. 

Actual market values or convention 
values for use in compilation of annual 
insurance statements—that is the ques- 
tion. As the end of the fiscal year 
1933 draws to an end the question 
looms larger. The guiding influence 
of the National Convention of Insur- 
ance Commissioners will, as usual, be 
felt, and, as before the decision will be 
determined by the greatest good for 
the industry. 

What constitutes the greatest good? 
Many shades of opinion can be had. 

It is decidedly interesting to observe 


ban on 


losses so, 


basis 


the attitude of company executives, as 
reflected in the policy in connection 
with the presentation of their midyear 
statements. As of June 30, 1933, an 
increasingly large number of companies 
submitted their reports to the insur- 
ance department of the State of Geor- 
gia on the basis of securities valued 
as of June 30 markets. Out of a group 
of 55 companies 32 employed June 30 
market values, as against 21 for the 
same group in the previous year. 

Some companies have strictly adhered 
to their established policy of using ac- 
tual market values, despite the de- 
pressed market conditions. Real sur- 
pluses have been shown. These com- 
panies are so situated that they can 
do so. Generally speaking they prefer 
to present the facts, unpleasant though 
they may be. 

The next month or two may witness 
the solution of this annoying topic 
without decision by the insurance com- 
missioners. 

Inflation or deflation in the form of 
devaluation, whichever view one pre- 
fers to take, is generally expected. The 
influence of this on stock values will 
automatically settle the question, if the 
anticipated results are secured. 

The signs of the times are that in- 
surance executives show by their vol- 
untary use of actual markets a pref- 
erence for this basis, and, given bene- 
fit of improved stock prices through 
markets, the issue will settle itself. 


Albert W. Dean 


HE “Analytic System for the 

Measurements of Relative Fire 
Hazards”—the famous Dean schedule 
—firmly fixed the name of its author, 
Albert W. Dean in the history of fire 
insurance in the United States. The 
death of Mr. Dean last Friday at Chi- 
cago at the ripe age of 91 years takes 
a man who applied to insurance, a 
career he entered nearly 60 years ago, 
the best efforts of his unusual ability 
and his extensive study of mathematics 
to the solving of many of its problems. 

His contribution to the advancement 
of fire insurance was of wide import- 
ance and while his great monument in 
this field is the schedule, his other 
writings have an important place in 
the insurance library. And in addi- 
tion his active personal work in un- 
derwriting and in contact with other 
insurance agents left a lasting impres- 
sion. 

Those who were fortunate enough to 
know him well were always impressed 
by his keen sense of humor and other 


attributes that make a delightful com- 
panion. His expressions were marked 
by a keen but kindly wit. Speaking of 
him the editor of the New York Journal 
of Commerce called attention to some 
of his widely quoted remarks includ- 
ing his famous characterization of pre- 
ferred classifications. He said: “Pre- 
ferred classifications are the red light 
district of the fire insurance business.” 
That was but one of many of the 
pertinent and brilliantly expressed 
comments that made him the center of 
any group in which he was found. He 
had a long, interesting and successful 
life and his death is sincerely mourned. 


"As Good as Their Bond." 


YEAR ago surety companies were 

anathema to the Philadelphia 
newspapers because of their “deal” with 
Pennsylvania State Treasurer Martin 
on depository bonds in closed banks. 
But today all that is changed for the 
better, as the companies, coming to an 
agreement with the state, have paid vir- 
tually the entire amount of claims. 
This new attitute is reflected in the 
following editorial, headed “As Good 
as Their Bond,” which appeared in the 
Philadelphia Evening Ledger: 

“When banks were closing their 
doors and depositors were unable to 
get their money, and the bonding 
companies which had given security for 
the payment of the deposits of the 
state were hesitating about meeting 
the conditions of their bonds, it was 
asked in these columns whether such a 
bond was anything more than a scrap of 
paper? 

“Fortunately, the bonding companies 
have been proving that doubt of their 
good faith was without foundation. 
They have already paid to the State 
Treasury more than $6,000,000 in ful- 
fillment of the conditions of their 
agreements. Less than $200,000 re- 
mains unpaid. The companies will be 
reimbursed from the proceeds of the 
banks in the same proportion as that 
paid to the depositors. Whatever loss 
there is falls upon them and not upon 
the taxpayers of the state. The out- 
come is most satisfactory.” 


Secretaries and other officials of the 
various associations holding conven- 
tions in Chicago this and next month 
are particularly anxious to have attend- 
ing members register for hotel accom- 
modations as early as possible. Sign 
up now and avoid future inconvenience. 
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+ 
Time 
Weekly News Review 


The Missouri State Life 
Company, alleged to be insolvent 
with a deficit of $27,719,070, is placed 
by court order in the hands of Super- 
intendent Robert E. O'Malley 
receiver, and a new company, the 
General American Life, controlled by 
David M. Milton of Equity Corpora- 
tion and Associates is formed for the 
purpose of reinsuring the Missouri 


State Life. 





The Great American Life Insurance 
Company of San Antonio, Tex., ac- 
quires the Western National Building 
San Antonio and will move its 
home office there from the Milam 
Building. 


in 





Nelson A. White, advertising man- 
ager of the Provident Mutual Life 
Insurance Company, is selected by 
the nominating committee for presi- 
dent of the Life Advertisers Associa- 
tion. 





On petition of the Illinois insurance 
department, the court has ordered 
the liquidation of the Chicago Na- 
tional Life, whose business was rein- 
sured in the Pacific States Life last 
year. 





The rate of interest earned by 100 
life insurance companies having 90 
per cent of the total assets of all 
life insurance companies, was 5.08 
per cent in 1932, which compares 
with 5.23 per cent in 1931. 





Robert L. Fisher, for several years 
assistant treasurer of the Connecticut 
Mutual Life Insurance Company, re- 
signs to become assistant secretary 
of the New York Stock Exchange. 





Alfred H. Lawson is elected presi- 
dent of the National Union Fire In- 
surance Company of Washington, 


D. C., succeeding the late Albert F. | 


Fox, who died last July. 





Harold R. Gordon, executive sec- 
retary of the Health & Accident Un- 
derwriters Conference, urges a sepa- 
rate statutory classification for acci- 


dent and health insurance, in an ad- | 


dress before the International Associa- 
tion of Insurance Counsel. 





The consolidation of the National 
Implement Mutual of Owatonna 
Minn., with the Citizens Fund Mu- 
tual of Red Wing, Minn., is an- 


nounced. 





_The British & Foreign Marine of 
Liverpool, one of the Royal fleet, an- 
nounces plans to extend its opera- 


as | 


Insurance | 

















hyphen smrth. 





The Auto Insurance Sweepstakes 








SOUNDINGS 


————By ROBERT WADE SHEEHAN 





























tions in this country into the fire in- | 


surance field. 





W. C. Billings, vice-president of 
the Fidelity & Casualty Co., in charge 


of its casualty department, resigns | 


his connection with the company. 





D. C. Burnam, for the past two 
years assistant secretary in charge of 
underwriting for the United Pacific 
Casualty, is elected a vice-president 
and director of the company. 


Spectator, September 7, 


HE new agreement, proffered by the joint com- 

mittee on interpretation and complaint in con- 

nection with the nation-wide definition and. 
interpretation of the insuring powers of marine and 
transportation underwriters, is a seven-league step 
forward towards the solution of an extraordinary 
problem and deserves universal commendation and 
support. Few of the knowing people in the busi- 
ness, however, will be sanguine enough to believe 
that the matter of overlapping can be thus neatly 
wrapped up and disposed of by the agreement as 
it stands. 

The origins of this problem are found in the in- 
ability of the fire insurance business to be stretched 
and turned as conditions demand. When manufac- 
turing methods in this country developed to the 
point where parts of a product were manufactured 
at various localities and assembled at others; when 
retailing turned to the chain-store system; when 
production in hundreds of industries was speeded 
up to a degree where goods and merchandise rarely 
enjoyed more than an over-night stop, so to speak, at 
any one location—a new problem was put up to in- 
surers. The demand was for comprehensive insur- 
ance policies which could be handled at a central 
source, 

The marine offices alone, due to the loose structure 
of the laws which regulated them, were free to flirt 
with the new proposition. They did a good job in 
responding to the genuine needs of a changing busi- 
ress structure. 

The new agreement constitutes 
tempt to separate by definition the business which 
needs the fiexible, transportation forms, and the 
regular fire or casualty business which has been 
handled through the inland marine offices solely for 
the advantages in the rate. It will have to deal with 
some nice points. 





a courageous at- 
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Tide 


Current Economic Trends 


As measured by the changes in 
values of 240 stocks, comprised in 
twenty of the principal groups listed 
on the New York Stock Exchange, 
an appreciation of $2,275,261,709 
in values was made in August, or 12 
per cent, compared with a deprecia- 
tion of $1,946,872,154, equivalent to 
9 per cent, in July. 





Total revenue of the electric light 
and power industry from ultimate 
consumers in July amounted to $143,- 
211,700, comparing with $140,986,- 
100 in the same month last year, an 
increase of 1.6 per cent and the first 
increase over the previous year for 
any month since August, 1931. 





The commercial bankruptcy rec- 
ord, according to the most recent 
compilation by Dun & Bradstreet, 
Inc., shows that failures up to Aug. 
24 totaled 15,480, as compared with 
22,589 in the corresponding period 
of last year and 18,743 for 1931. 
The record last year was the highest 
ever reached. 





Composite average of 70 indus- 
trials on the New York Stock Ex- 
change, according to the New York 
Herald Tribune, closed Monday of 
last week at 128.91 and closed Fri- 
day at 128.74. 





Composite average of 30 bonds 
on the New York Stock Exchange 
closed Monday at 89.08 and closed 
Friday at 88.76. 





Although steel mill schedules fell 
off 3 more points last week to 45 
per cent, operators expect larger 
sales and look for a gradual upturn 
in September. 





Distress liquidation carried wheat 
prices on the Chicago Board of 
Trade down to the lowest levels since 
late in June. Later the market par- 
tially recovered under scattered 


| short covering and buying of futures 


by cash interests. At the bottom, 
September wheat was 39!/g cents 
down from the season's peak and 


December was 4034 cents off. 





Cotton futures last week fluctuated 
over a range of about $2.50 a bale 
with the trend mostly downward, 
and final prices were at the lowest 
for this period and 29 to 35 points, 
or $1.45 to $1.75 a bale, below those 
of Aug. 25. 





American cotton constituted 43.7 
per cent of the total foreign con- 
sumption of all growths in the 1932- 
33 season, compared with 42.8 per 
cent in the 1931-32 season and only 
35.3 per cent in the 1930-31 season, 
according to data compiled by the 
New York Cotton Exchange Service. 





Loading of revenue freight for the 
week ended on Aug. 26 totaled 631,- 
998 cars, which was a decrease of 
2847 cars below the preceding week 
this year and 94,231 cars more thar 
corresponding week in 1932. 
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N a handsome brochure issued by the 

Northwestern National Insurance 

Company, of Milwaukee in 1919 to 
commemorate the golden anniversary of 
the company a picture of home office 
building bears the title “Built to Last.” 
Though the company found it neces- 
sary to build in 1929 an annex to this 
structure because of the expansion of 
its business the main building, designed 
by Ferry & Clas, Milwaukee architects, 
and completed in 1906, remains today 
one of the striking structures of Mil- 
waukee. 

The Northwestern National was or- 
ganized in 1869. By 1906 it had be- 
come so thoroughly established and so 
important a figure in the insurance 
world that it was fitting that it should 
be housed in an impressive structure in- 
dicative of its success and commanding 
position. 

The home office building, located on 
the northwest corner of East Wisconsin 
and Jackson streets, directly opposite 
the Federal building, is constructed of 
Bedford stone, three stories in height, 
The de- 


Renaissance 


with a commodious basement. 
Modern French 
and as one enters the handsome door- 


sign is 


way he is impressed by the hallway fin- 
ished in Istrian marble, and the grand 
staircase, the subject of much favor- 
able comment because of its beauty and 
Here and in other portions of 
the wall decorations 
match the finish. 

On the main floor in the former di- 
rectors’ room, which is finished in Cir- 


grace. 
the 
designed to 


building are 


Home Office 


Buildings 
of 
Distinction 


UIUTTUOTEAOUNUUSRSLPTOSVTOEIVPNOAEPUPRYP TOTEM OTED LEH LURE UTE 
Northwestern 
National Insurance 
Company, 
Milwaukee 


HATLHVUUAANULOEVN TOES 


cassian walnut. Here also is the office 
formerly occupied by the president, to- 
gether with other executive offices. 
These are finished in dark mahogany 
with furniture of the same wood, ad- 
joining a lobby finished in Sienna mar- 
ble and white mahogany. 

The second floor of the main building 
is occupied by the stenographic and sta- 
tistical departments and the third is 
used for files and The sup- 
plies and shipping department, as well 


storage. 


as the company’s security vaults, are in 
the basement. Modern filing devices, 
and many of the latest labor saving 
features contribute to the equipment 
and the ventilating, heating and light- 
ing arrangements are well designed to 
provide for the health, comfort and util- 
ity of the employees. 

The annex, erected in 1929 in the 
rear of the main building, is connected 
with it by a ramp. It was designed 
by Holabird & Root, of Chicago and 
is four stories in height. It is of fire 
proof construction, built of select Bed- 
ford Indiana limestone and concrete, 
and combines the most modern devices 
of indirect lighting that make for com- 
fort and efficiency. 

The main lobby is of Botticino mar- 
ble. On the first floor are to be found 
the junior officers, the underwriting 
and account departments and the local 
department. 

The automobile and inland 
departments occupy the second floor 
and here, too, are the offices of the 
Northwestern National Casualty Com- 
a member of the Northwestern 


marine 


pany, 

Fleet, which also includes the Ensign 
Insurance Company of Canada, To- 
ronto. 


On the third floor are the directors’ 
room, president’s office, also the library, 
in Belgian black marble base and but- 
ternut panels to the ceiling, and the 
loss department. 

An attractive cafeteria and rest- 
rooms for the staff are on the fourth 

(Concluded on page 25) 
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A Fire and Casualty Agent at Work 


A Copy of the Release for the Assured 
By CLAYTON G. HALE 


and locating, his agent or company if a second de- 
mand is made upon him. He may have moved to 
another part of the country, or he may have for- 
gotten with whom he formerly dealt. To these rea- 
sons the depression has added (1) the failure, 
merging or reinsuring of companies to the point 
where it is difficult for insurance men themselves 
to keep track of them; and (2) the great turnover 
of agents, some of whom never have kept reliable 
records. Why should the interests of the policy- 
holder be jeopardized even in a small measure by 
these administrative changes? 

The difficulty is so easily overcome that it appeals 


T is thepractice of most casualty 
companies to keep in their files 
the releases they take when 

settling liability and property 
camage claims. The purpose of 
a release, of course, is to forestall 
any further claim from the same 
cause of action. 

It has been our feeling that the 
assured himself ought to have an 
original release for his own file, 
and developments of the depres- 
sion have impressed this upon us 





more firmly. 





" At the time the company pays 

over its money it is about as easy 

to secure releases in duplicate as to get a single 
copy, so the task of providing the assured with one 


is not difficult. 


Our reason for feeling this should be done is that 
it frees the assured from the need of remembering, 


to us we serve our customers better if we provide 


them with their own evidence of release from those 
who prosecute claims against them (allowing, of 
cours2, for cases of minors, etc., where the release 
may be made a matter of public record even when 


the case is amicably settled). 


The discriminating buyer of insurance is quick 
to appreciate such consideration. 








Need for Change 


hich a company is domiciled for its 

juidation or reorganization. If the 
commissioner of the company’s home 
state refused to act perhaps permission 
to a certain number of commissioners 
from other states to unite in a petition 
of this kind might be granted. 

The court entertaining such an ap- 
plication in the event of an adjudica- 
tion after a hearing should become the 
primary court fundamentally in charge 
of the proceedings throughout the en- 
tire United States. The law and prac- 


tice of such court should prevail 
throughout. It should be the court of 
distribution of all general funds of the 
company wherever they may be col- 


.cted. 

Keeping in mind the evils of too great 
centralization each commissioner should 
the right to apply to a federal 

irt in his state for appointment as 
ancillary liquidator for such state. In 
the event of his refusal so to act the 
rimary liquidator should have full au- 
in such state by operation of 


have 


uave 


thority 
iaw. 

To determine the great mass of minor 

sues arising in the liquidation of an 

insurance company it would be well to 

referees chosen from special 

nels appointed perhaps by the judges 


> 


Spectator, September 7, 1933 





in Methods of Liquidating Companies 


(Concluded from page 7) 


of the United States Circuit Court of 
Appeals. 

The subject of preferences is a good 
one to illustrate the application of a 
national law to insurance company 
liquidations. An adequate preference 
for the wages of employees could be 
made to apply universally in all states. 
A uniform preference to workmen’s 
compensation claims would likewise ap- 
ply throughout the nation. Such prefer- 
ences might well have a superiority 
over claims of the Federal Government. 
Under the present system this matter 
is in most unsatisfactory condition. 
There are preferences for compensation 
claims by statute in four or five states. 
Qualifying bonds are required in some 
others. How far such laws are valid 
against assets in other states no one 
knows. Worse still, the present fed- 
eral preference statute probably over- 
rides all state laws. In the case of a 
surety company which is always con- 
fronted with contingent claims on bonds 
to the United States government 
amounting to many times the assets of 
the company, it is not an exaggera- 
tion to say that the federal law literally 
paralyzes the liquidation of the com- 
pany in spite of sympathetic and co- 
operative attitude on the part of fed- 
eral officials. Distribution to any 


claimants even those holding preferred 
compensation awards is prevented. The 
claims of the United States should be 
preferred but it should be a controllable 
preference amenable to the other pro- 
visions of the law with regard to filing 
claims and the like. 

It should again be emphasized that 
there has been no intention here to com- 
pare the relative merits of federal and 
state supervision of insurance. It is 
manifest that as a practical matter in- 
surance companies doing business in 
several states cannot be officially liqui- 
dated under the present machinery set 
up for that purpose. The wanton 
waste of assets and needless vexation 
of claimants under the present pro- 
cedure measurably tend to bring about 
a loss of confidence in the institution 
of insurance generally. 

No doubt the suggestions made in 
this paper can be improved upon. If I 
understand correctly the purpose of the 
body before whom this address is made 
it is appropriate that a frank state- 
ment of conditions be presented. To 
my mind a concrete opportunity for 
public service awaits the individuals 
cr organizations who are willing to un- 
dertake the task of revising the pro- 
cedure in interstate insurance liquida- 


tions. 




















Customized Insurance 
and Bonding Protection 


ETNA agents find the ATNA PLAN aan ideal 
method of constructing insurance programs which fit. 


Appreciated? Yes, indeed! 


THE ATNA CASUALTY & SURETY COMPANY 


affiliated with 
ATNA LIFE INSURANCE COMPANY—THE STANDARD FIRE INSURANCE COMPANY “ 
THE AUTOMOBILE INSURANCE COMPANY OF HARTFORD, CONNECTICUT i 
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Supt. O’ Malley to Expedite 
Mo. State Life Settlement 





Details of Plan for Reorganization 
Submitted by General Amer- 
ican Life; Other Proposals 
May Be Submitted Later 





St. Louis, Mo., Sept. 5.—State Su- 
perintendent of Insurance Robert E. 
O'Malley today submitted to Circuit 
Judge Henry Hamilton the proposal of 
the General American Life Insurance 
Company to take over the assets and 
insurance of the Missouri State Life 
Insurance Company. 

The court decided to hear testimony 
regarding the contract after James P. 
Aylward of counsel for the Missouri 
Insurance Department informed the 
court that because of a question of 
whether the superintendent could pro- 
ceed with a sale immediately or should 
advertise for bids over a period of two 
weeks he desired the advice of the court 
on that point. Under one section of 
law there is a provision for an imme- 
diate sale if the admitted assets are 
than 75 per cent of the liabilities. 
A report of O’Malley, filed today, 
which brought the convention exami- 
nation as of June 30, up to Aug. 28, 
the date the superintendent took 
charge, showed the company had lia- 
bilities of $144,961,746.48 and admitted 
assets of only $115,961,745.31, making 


] . 


1ess 


the deficit $29,000,001.17, compared 
with $27,719,071, as reported in the 
examiner’s report. The assets are 


based upon present day market values 
instead of the customary convention 
formula. 

In the new report the gross assets 
of $152,058,959.26 are reduced by $36,- 
097,213.95, as against $29,816,283 in 
the June 30 reports. Changes in items 
among the non-admitted now 
the following difference between 
book and present market values: Real 
$9,213,008; collateral loans, $1,- 
and mortgage loans $10,- 
and an entirely new item on 
real estate contract, $1,069,594, 
and $230,987.35 on agents’ balances 
due. The other reductions in the good 
report remain unchanged. 

At the opening of the hearing Lon 
P. Hocker attorney representing, ad- 
vertised for bids, while Joseph Good- 

(Concluded on page 20) 


assets 


show 


estate, 
000,191.29 
543,496, 


sales 
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Rollin Young Is Elected 
V.-P. by Franklin Life 


Returns to Home Office Where He 
Received Early Training, Resigning 
Position With the A. L. C. 


Rollin Young, assistant manager 
and actuary of the American Life Con- 
vention, has been elected vice-president 
of the Franklin Life Insurance Com- 
pany of Springfield, Ill., to take office 
immediately. 

The acquisition of Mr. Young is part 
of a reorganization of some of the 
Franklin Life’s home office functions 
under consideration for some time with 
a view to obtaining prompter and more 
effective service in the handling of ap- 
plications for insurance, the issuance 
of policies, etc., and in building up the 
volume and quality of its business. 

In furtherance of this program, 
Vice-President Joseph W. Jones is as- 
suming new duties to enable him to 
give personal supervision on all home 
office activities that have a direct bear- 
ing on new business and disposition 
thereof. He also becomes chairman of 
the underwriting committee of the com- 
pany. As so many other duties grow- 
ing out of the functions of the new 
business and medical departments will 
devolve upon him, Mr. Jones will not 
be able to give much personal atten- 
tion to the agency department matters. 

Mr. Young is being brought back to 
the company for the purpose of agency 
development work. He will be sup- 
ported by the active cooperation of As- 
sistant Treasurer James Abels. Mr. 
Young, Mr. Jones and Mr. James Abels 
will constitute the agency committee of 
the company. 











HEARING RESUMED 
ST. LOUIS, MO., Sept. 6—Hearing 


on proposal of American General Life 
for Missouri State Life Business was re- 
sumed before Circuit Judge Hamilton 
this morning. The Court is expected to 
decide within few days whether Super- 
intendent O'Malley should accept this 
offer or advertise for competitive bids. 
Hearing should end today. Daniel 
Boone, President, Midland Life, and 
president, American Life Convention 
as an insurance expert, will testify to- 
day. He is expected to recommend 
acceptance of proposal as a good one 
for protection of policyholders and 
creditors of Missouri State Life and 
say that management fees allowed 
new company are reasonable. 








Aetna Life Field Force 
Will Convene at Chicago 


U. S. and Canada to Hold 
Three-Day Meeting Sept. |I- 
13 at Edgewater Beach 


Nearly two hundred agents of the 
7Etna Life Insurance Company quali- 
fied to attend the tna Life’s forth- 
coming conference for A®tna-izers at 
the Edgewater Beach Hotel, Chicago, 
Sept. 11, 12 and 13. There will be 
some 400 in attendance. 

“The program,” said S. T. Whatley, 
vice-president in charge of the AStna 
Life’s field organization, “is to consist 
of three morning sessions and a Wed- 
nesday evening banquet in the Michi- 
gan Room of the Edgewater Beach. 
For the afternoons and evenings of the 
three days special arrangements have 
been made for all delegates and guests 
to the A2tna Life’s conference to at- 
tend the Century of Progress Inter- 
national Exposition. It was in order 
to take advantage of this outstanding 
world event that the A®tna Life de- 
cided this year to hold but one meeting 
of Atna-izers instead of several region- 
al meetings, as is usually the case, but 
to hold it at Chicago.” 

The speakers on the program and at 
the banquet will be President Morgan 
B. Brainard, vice-president; E. E. 
Cammack, medical director; Dr. Don- 
ald B. Cragin; vice-pres., S. T. Whatley; 
assistant vice-president, W. H. Dallas; 
assistant superintendent of agencies, 
R. B. Coolidge; agency assistant, Her- 
bert W. Florer, and supervisor of the 
underwriting section, L. Z. Richards— 
all from the home office. Speakers from 
the field organization will be F. S, Ger- 
mond, Chicago; Ben H. Wiseberg, At- 
lanta; H. Lewis Carter, Los Angeles; 
4. L. Rust, Indianapolis; W. N. Boyd, 
Seattle; Glen H. Kuhl, Minneapolis; 
W. W. Luman, New York City; J. S. 
Maryman, Little Rock, and Jerry Hall, 
Los Angeles. 

Those from the Etna Life home of- 
fice attending but not on the program 
will be: R. W. Myers, vice-president 
and comptroller; W. L. Mooney, vice- 
president; C. F. Gay, agency secretary; 
C. V. Pickering, advertising manager; 
R. H. Pierce, editor, The Life Atna- 

(Concluded on page 16) 
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Telephone Broadcast 
For Home Life Campaign 


Opening the company’s fall drive for 
business, President James A. Fulton 
of the Home Life Insurance Company 
of New York, talked on Sept. 6 to his 
entire agency organization through the 
facilities of a national telephone broad- 
cast. Sitting at his desk in the home 
office building in New York City, Presi- 
dent Fulton spoke into his desk phone 
and the message was relayed by con- 
ference hook-up through new telephone 
loud speakers to all of the 
throughout the country, where special 
gatherings of the field men had been 
called for this launching of fall activi- 
ties. “I believe the general state of 
the country,” President Fulton told the 
Home Life agents, “with the un- 
bounded optimism which appears on 
every hand, presents an opportunity 
for every one of you to break the chain 
of your production depression for ‘the 
fall season which lies before us—if you 
as individuals will adopt unusual meas- 
ures to solve your individual problems.” 


agencies 


New York Life 
On Five Day Week 


Thomas A. Buckner, president of the 
New York Life Insurance Company, 
has announced that in order to con- 
form to the spirit of the National In- 
dustrial Recovery Act the home office 
will maintain a schedule of five days 
a week by closing on Saturdays. This 
will, in effect, be a continuation of its 
summer schedule through the winter. 
increase in the number of em- 
ployees will be necessary. 


Some 


Coat of Gold for 
The Blue Eagle 


The Washington, D. C., branch of 
the Acacia Mutual Life, has inaugu- 
rated something new in production cam- 
paigns—a Personal Recovery Act being 
declared, together with a timely tie-up 
with the Blue Eagle. “Give the Blue 
Eagle a golden mate,” is the watch- 
word, the idea being to change, by 
thousand dollar sections, the blue into 
gold. A _ photostatic reproduction of 
the American eagle (not the official in- 
signa of NRA) is furnished the field 
forces of Acacia by the home office. 
The print is divided into 25 sections 
and may be further subdivided as the 
nature of the contest may warrant. 
With each $1,000 of paid-for business 
a section is guilded with gold paint. 
Acacia Field Service points out to 





Leaders for Ten Years. 


Group of Provident agents who have been members of the 


Leaders’ Club for ten years, snapped at the recent Annual Convention at Chicago. 
First row, L. to R.: Joseph H. Phipps, Cleveland; W. Laurence Mason, Philadelphia; 


Frank M. Harper, Raleigh; Fred W. Moock, Philadelphia. 


Second row: Isaac P. Miller, 


Philadelphia; Aubrey M. Davis, Los Angeles; Maurice F. Alexander, Wilmington; George 


F. Little, Chicago. Third row: 


Philadelphia; C. Vivian Anderson, Cincinnati. 


William H. Goehring, Pittsburgh; Samuel W. Jones, 


Last row: Warren T. Smith, Philadelphia; 


Donald T. MacKinnon, Detroit 








agents that through such efforts it 
“will be possible to transform the blue 
of depression to the gold of prosperity. 
As our particular part in National Re- 
covery, we’re going in for personal re- 
covery, we’re going to give the Blue 
Eagle a Golden Mate—and line our 
pockets with some of this same gold 
while doing the job.” 





Rikel Agency Gets 
Brooklyn National 


The C. R. Rikel Insurance Agency, 
one of the oldest offices in Brooklyn, 
has established a life insurance de- 
partment under the management of 
Charles E. Dowling. The agency has 
been appointed general agent for the 
Brooklyn National Life Insurance 
Company. 


For Over 82 Years 


In 1851 the Massachusetts Mu- 
tual issued its first policy. From 
that day to this its constant en- 
deavor has been to furnish the 
best possible life insurance ser- 
vice at the lowest possible cost. 
That it has been successful is 
shown by the enviable reputa- 
tion which the company enjoys 
among those who buy insurance 
and among those who sell it. 


Massachusetts 
Mutual Life 


Insurance Co. 


Springfield, Massachusetts 
Organized 1851 


More Than Two Billion Dollars of 
| Insurance in Force 





Scholarship Funds Raised 
Through Life Insurance 


The Lamar Life Insurance Company 
under a contract with the Mississippi 
State College is raising a scholarship 
fund through life insurance for the 
alumni of that institution. Under the 
plan, a flat amount as a scholarship 
donation is added to the premium on 
any type of regular policy form. The 
campaign is being conducted by Rob- 
ert O. Hardy, Lamar Life district man- 
ager, and alumnus of Mississippi State 
College. He is touring the state and 
is assisted by W. D. Chadwick, former 
athletic director of the college, and 
J. P. Broadstreet, both members of his 
agency. They are working through the 
general agents of Mississippi. Guy 
Nason, secretary of the alumni asso- 
ciation, is furnishing the prospects— 
alumni and former students. 





Two-App-A-Week Club 


The Two-App-A-Week Club for the 
Lamar Life Insurance Company has 
been announced by Dr. J. O. Segura, 
vice-president and agency director. 
This is in addition to the regular App- 
A-Week Club of the company. A cash 
prize of $100 has been posted for every 
man who qualifies for the Two-App-A- 
Week Club at the end of the 48-week 
contest. 


Joins Mutual Benefit Life 


W. T. Ratliff has resigned as Birm- 
ingham, Ala., general agent of Volun- 
teer Life and gone with Mutual Bene- 
fit Life as special agent. 
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Franklin C. Morss, Manager of Agen- 
cies, and Mrs. Morss at Meeting of 
Provident Mutual Leaders’ Club 





All - American Football 
Star with Lincoln National 


Joe Kurth, former all American foot- 
ball player for Notre Dame and a 
performer in the recent east and west 
football contest at the Century of 
Progress, is a representative in Madi- 
son, Wisc., for the Lincoln National 
Life Insurance Company. 


New Agency Gets 


Home Life in Jersey 

Gilbert D. Hedden and Wilson H. 
Kierstead, prominent in Newark insur- 
and business activities, have 
formed a partnership and have been 
appointed general agents for the Home 
Life Insurance Company of New York 
to develop New Jersey business. Their 


ance 





| ROTECTION--- 








when and where it 
is needed ~--- 


THe EmMANcIPATOR [OLAN--- 


the low-cost modified life 
contract copyrighted by -~~ 








~ A 
BUFFALO MUTUAL 


LIFE INSURANCE COMPANY 


OPPORTUNITIES 


New York and Ohio 


Now growing faster than at any 
time during our 61 years. If you 
would like to grow with us, 
write in confidence with details 
of your experience to: E. Parker 
Waggoner, Supt. of Agents, 
Buffalo, N. Y. 











office is located at 816 Military Park 
Building, Park Place, Newark. He 
was formerly in the steel business. 


When Lump Sum Cash 
Doesn't Look So Big 


The Ohio State Life illustrates the 
inadequacy of ordinary insurance poli- 
cies as follows: 

“Mr. Employer, do you think that 
your men would be satisfied if you 
gave them $5,000 in a lump sum and 
told them that they would have to work 
for the rest of their natural lives with- 
out further payment?” 

“Why, of course not.” 

“Then, how can you honestly believe 
that $5,000 is a large enough sum to 
take care of your wife for the rest of 
her natural days should you be called 
by death?” 
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AS | LIVE 


By FRANK ELLINGTON 


OT long ago there was quite a 
N movement on foot to legalize the 
shooting of citizens who insisted upon 
publicizing by word of mouth or with 
car window stickers the phrase “Wasn’t 
the Depression Terrible?” Sometimes 
I still feel that something should be 
done about it when confronted by smirk- 
ing butchers and bakers and candy-stick 
makers but it now begins to look as if 
the life insurance agents should be al- 
lowed the use of this inane expression of 
exuberance if tactfully employed. The 
depression was terrible for the rank 
and file of hard working agents and for 
the same classification it would appear 
that this industry, at least, has rounded 
the intersection at Poverty Lane and 
Recovery Blvd. Production records for 
May, June, July and, judging from 
early reports, August all give evidence 
that the initial improvement was no 
flash in the pan. The corner that was 
for more than two years a mere mirage 
was not turned on two wheels, to be 
sure, but it was negotiated. 


. = = 

NE unanimous warning continues 
O to be over-emphasized, in my 
opinion. That is the advice, continually 
shouted from the house-tops of home 
offices and agency headquarters, to for- 
get the big policies and concentrate on 
the ones to tens. Why not concentrate 
on all of them in their proper time and 
The millionaires, very much the 
same as the poor, will be with us for a 
good long time to come and there is 
nothing in the history of life insurance 
during the past three years to discour- 
age the purchase of the various forms 
of policies in substantial amounts. That 
is, unless you consider the personnel of 
the underwriting department as an un- 
surmountable hazard—which it never 
is. 


place? 


* = > 
HIS department, better than any 
other, realizes that men of large 


property require heavy insurance pro- 
tection and the underwriter is there to 
see that the good business is not handi- 
capped by the bad. Such items as the 
following, printed in O. O. McIntyre’s 
syndicated column, point to a typical 
need of large lines: “... A New Yorker 
who used to take his chiropodist on 
European trips is a night cashier in an 
Automat . . . John McEntee Bowman, 
hotel man who died insolvent, was urged 
to convert his seven millions holdings 
into an annuity in 1928... He decided 
to wait until he got ten millions.” 
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Penn Mutual Life Gains 
38 Per Cent in August 


William A. Law, president of the 
Penn Mutual Life, Philadelphia, an- 
nounces that his company wrote more 
business in the month just passed than 
in any August in the last three years. 
The increase per cent over 
August, 1932, per cent 
August, 1931. 

Mr. Law’s announcement said: “This 
consecutive month that 


was 38 


and 15 over 


is the fourth 


we have written more business than 
in the corresponding month of last 
year. The improvement is noted in all 
sections of the country.” 

The increases reported by Philadel- 
phia agencies vary from a point slight- 
ly under the Penn Mutual’s nation- 
wide figures to one, in insolated cases, 
of triple that of the Penn Mutual. On 
the whole, it would be safe to say that 
the average increase in production lo- 
cally is about the same as the Penn 
Mutual reports over the entire country. 








National advertising 


opens the door and makes the introduction 


——. planned interview guides the presen- 


tation and keeps the prospect's mind on 
the track ...a tested sales talk makes the 


policy tangible . . . desirable. 


*Merchandised Selling” 


he 


That’s how 


works! 


UNION CENTRAL LIFE INSURANCE 
Company 


CINCINNATI, OHIO 





Best August in History 
For Pan-American Life 


Signs of the upturn in business are 
seen by Dr. E. G. Simmons, vice-presi- 
dent and general manager of the Pan- 
American Life, who reports for the 
month of August the greatest volume 
of new life insurance ever written by 
the company in any similar month of 
its history. An increase of 144 per cent 
in business received was shown over 
August, 1932, and total writings for the 
month exceeded those of any single 
month since March, 193i. August was 
“president’s month.” 

According to Dr. Simmons, the Na- 
tional Recovery Act is evidently respon- 
sible in a large degree for the Pan- 
American’s increased writings in Au- 
gust. The fact that most applications 
received were for comparatively small 
amounts and were well distributed over 
the company’s territory of 26 states 
indicates that many people who have 
secured increases in earnings due to the 
N. R. A. are replacing policies lapsed 
during the depression, Dr. Simmons 
said. Proof that general conditions are 
improving somewhat is shown in the 
extensive reinstatement of policies and 
the increasing number of loan repay- 
ments being received. 


Aetna Life Leaders 


(Concluded from page 13) 


izer; N. M. DeNezzo, agency assistant, 
and V. D. Burgesser, agency assistant. 

This meeting, the fifth of the A®tna’s 
annual regional meetings, is the 
ond to bring A®tna-izers from the en- 
tire United States and Canada together 
for a single meeting. The other was 
their meeting in New London in 1951, 
when a single get-together was he'd to 
commemorate the opening of the Actna 
Life’s new home office at Hartford. 

Only A€tna-izers qualified for the 
Chicago meeting who produced a speci- 
fied high amount and quality of busi- 
ness for the past 12 months. Fifty- 
three of the 172 regionnaires qualified 
for their fifth consecutive time and 
thus hold a record of perfect attend- 
ance. Forty-six are attending this 
year for the first time. 

Of the seventy-six A®tna Life gen- 
eral agencies in this country and Car- 
ada, the Luther-Keffer Agency, 100 
William Street, New York City, quali- 
fied the largest number of regionnaires 
—19 of them. Second largest delega- 
tion is the Wilmer M. Hammond 
Agency, Los Angeles, with 14. And 
third is the W. R. Harper Agency, 
Philadelphia, with 10. 
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Legal Section Announces 
Annual Meeting Program 





Chas. S. Macdonald, Chairman of 
A. L. C. Group; Sessions to be 
Held Tuesday, October 10 


Charles S. Macdonald, president, the 
Confederation Life Association, To- 
ronto, Ont., Canada, chairman of the 
financial section of the American Life 
Convention, has announced the pro- 
gram for the annual meeting of the 
section, to be held at the Edgewater 
Beach Hotel, Chicago, Ill., on Tues- 
day, Oct. 10. 

O. J. Lacy, vice-president, Minnesota 
Mutual Life, St. Paul, Minn., is sec- 
retary. 

The program announced by Chair- 
man Macdonald is a comprehensive 
symposium of timely financial subjects 
from a life insurance viewpoint. Ses- 
sions are to be held the morning and 
afternoon of Oct. 10, and the subjects 
of the addresses have been arranged 
in four major divisions—Federal In- 
vestment Developments, State and Mu- 
nicipal Taxes, Municipal Bonds and 
Mortgage Loan Agent Problems. 

The complete program, opening at 
9:30 a. m. in the Berwyn Room of the 
Edgewater Beach Hotel, follows: 

After a few introductory remarks by 
the chairman, Fred Klawon, president 
of the Federal Land Bank, St. Paul, 
Minn., will speak on “Farm Credit Ad- 
ministration” (a) Federal Farm 
Loans; (b) Loans to Farmers by Farm 
Loan Commissioner. 

Charles B. Robbins, president of the 
Cedar Rapids Life, Cedar Rapids, Iowa, 
the next speaker, will deliver an ad- 
dress on “History and Activities of the 


Federal Home Loan Bank.” Colonel 
Robbins, a member of the executive 
committee of the American Life Con- 


vention and a former president of the 
Convention, is chairman of the execu- 
tive committee of the Home Loan Bank 
of Des Moines, Iowa, which has juris- 
diction over several Midwestern States. 

“The Home Owners’ Loan Corpora- 
will be discussed by R. T. Stuart, 
president, Mid-Continent Life, Okla- 
homa City. 

“Moratoria and Tax Relief,” by E. B. 
Raub, Jr., associate counsel, Lafayette 
Life, Lafayette, Ind., will be the final 
address on the morning program. 

When the section reconvenes at 2 
p. m. the program will be devoted for 
some time to municipal bonds and re- 
lated subjects. The speakers and their 
subjects will be: 

“Municipal Bankruptcy—The Wilcox 
Bill,” Sol Esarey, general counsel, 
United Mutual Life, Indianapolis, Ind.; 
“Bondholders’ Committees,” Sidney W. 
Souers, vice-president, Missouri State 
Life, St. Louis, Mo.; “Municipal and 
Corporate Finance,” A, E. Pequegnat, 
assistant general manager, the Mutual 


tion 
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Life Assurance Canada, 
Waterloo, Ont. 

The last speaker on the set program 
will be J. E. McPherson, treasurer, 
Business Men’s Assurance Company, 
Kansas City, Mo., whose subject will 
be: “Contracts With Mortgage Loan 
Agents.” 

A general discussion of various life 
insurance financial problems will fol- 
low the conclusion of the prepared pro- 
gram. This open forum has always 
been a distinct feature of the Finan- 
cial Section’s meetings. The election 
of new officers will bring the meeting 
to a close. 


Company of 


Continue Premium Payments 
Advises Commissioner Greer 
MONTGOMERY, ALA.—Charles_ C. 
Greer, state superintendent of insur- 
ance, has advised all Alabama policy- 
holders in the Missouri State Life In- 
surance Company, now in process of 
reorganization, that their interests 
“will best be protected in continuing 
premium payments.” The company had 
approximately $23,000,000 insurance in 
force in Alabama. 








in annuities. 





Home Office Building 








THE NYLIC AGENT’S 
LIFE INCOME 


It is as true of the man in the field selling insurance as of 
the one who buys that the sunset years of life should be 
financially secure and free from money worries. 


New York Life agents who measure up to the standards 
set by the Company and who stick to the “Nylic” program 
for 20 years are able to take longer vacations, to travel, 
and to retire on a certain life income. 
may happen to their other investments, these faithful 
agents are financially secure in their later years, for they 
can always rely on their “Nylic” income. 
them, enjoying the work, continue to insure their clients 
after 20 to 50 years of service, thus adding substantial 


commissions to their independent incomes. 


‘“Nylic,” in short, provides much the same incentive for 
the Agent as has prompted the growing popular interest 


NEW YORK LIFE 
INSURANCE COMPANY 


No matter what 


Yet most of 


51 Madison Avenue 
New York, N. Y. 
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Baltimore Association 
To Hold Annual Meet 


The annual meeting of the Baltimore 
Life Underwriters’ Association will be 
held at the Emerson Hotel on Thurs- 
day evening, Sept. 14, at 6 p.m. The 
meeting will be preceded by dinner. 

At the business meeting reports of 
the officers of the association will be 
given and the election of officers for the 
coming year will be held. 

The nominating committee has sub- 
mitted a report giving two nominees 
for each office and in each case the as- 
sociation will vote for one. In compli- 
ance with the constitution the recom- 
mendations of the nominating commit- 
tee are given as follows: 

President, Russel L. Law, Bill C. 
Thurman; vice-president, Frederick A. 
Savage, Jr., William P. Stedman; sec- 
retary-treasurer, G. S. Robertson, F. J. 
Sendelbach; director No. 1, Isaac S. 
George, Friend L. Wells; director No. 
2, Harry E. Clark, Lester N. Towner; 
director No. 3, Clinton G. Morgan, Rob- 
ert Retzer; director No. 4, R. Earle 
Greenlee, Abram M. Seligman; direc- 
tor No. 5, E. E. Dent, R. G. Warren: 
director No. 6, James A. Preston, Al- 
bert J. Starner. 


Acacia Mutual Issues 


New Half-Rate Policy 


Announcement by Western Union 
message has just been sent to all agents 
of the Acacia Mutual Life Insurance 
Company giving preliminary informa- 
tion about its new select retirement en- 
dowment, a policy which runs for 10 
years at a rate somewhat under whole 
life, then goes to its full rate. Op- 
tions are provided whereby the policy- 
holder can continue at the original 
rate, with diminished protection, if de- 
sired, and whereby the policy can be 
converted at any time to a policy with 
a higher rate. 


Book on Investment 

“Life Insurance as Investment” by 
Solomon S. Huebner, dean of the Amer- 
ican College of Life Underwriters and 
professor of insurance and commerce, 
University of Pennsylvania, and David 
McCahan, assistant dean of the Ameri- 
can College of Life Underwriters and 
assistant professor of insurance, Uni- 
versity of Pennsylvania, has been re- 
cently published by the D. Appleton- 
Century Company, New York. 

This book groups the whole topic of 
life insurance as an investment into 
three logical parts. 


American Central Appointment 

Morris M. Conn, has been appointed 
district superintendent of agencies in 
Indiana for the American Central Life 
of Indianapolis. 


Birmingham Agents Picnic 


The Birmingham, Ala., Association 
of Life Underwriters held its annual 
picnic last week at the Roebuck Coun- 
try Club. More than 250 barbecue 


plates were served. Prizes were offered 
in bridge, golf, horseshoe pitching, 
swimming and dancing contests. Roger 
Quincy acted as general chairman. 


Myrick Shows Production Gain 


The paid-for business for the Julian 
S. Myrick office of the Mutual Life of 
New York for the month of August, 
1933, was $1,482,701, as compared with 
$1,194,826 for 1932. 














WE DC OUR PART 


WE DO OUR PART 


- « « « « “We shall continue to do every- 
thing within our power to promote economic 


recovery. —Telegram to President Roosevelt 


Je MUTUAL BENBPIT 


LIFE INSURANCE COMPANY 


« NEWARK, NEW JO SEY 
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Think the Thoughts, Feel the “————— 


Emotions, Do the Work 


By WALTER CLUFF* 





yourself as a successful life 

insurance man, and begin 
siowly to put those thoughts 
into action, desiring to make 
out of yourself a successful 
insurance man, you will very 
soon begin to form those hab- 
its of thought and conduct 
that make definitely for suc- 
cess. 

I believe that there was no 
truer statement ever spoken 
than this statement: “If you 
are to be a success in any line of endeavor, you 
must express the traits and characteristics of suc- 
cessful men in that line of endeavor.” You can 
only become a success by doing this: Think the 
thoughts of a successful life insurance man, make 
the appearance of a successful life insuranc2 man, 
do the things that a successful life insurance man 


aoes. 


' you will begin to think of 














You are able to think, look and act as you desire; 
it is purely a question of right habit forming. Old 
garments, as you know, cling to the shape of the 
body better than new ones, so habits already 
formed seem easy. A door lock works better after 
it has been used. At first a little force was required 
to overcome a certain roughness, perhaps in the 
mechanism. A certain adjustment or change had 
to be made. So with us in overcoming resistanc:, 
and finding new channels of activity; it is merely 
as we said, a matter of proper habit forming. 

Following an habitual course is following the line 
of least resistance. Men naturally want to save 
themselves trouble by doing things in the easiest 
way. Too many think that the easiest way to do 
this is to do nothing, or as little as possible. For 
the life insurance man this is disastrous, it is not 
the case at all. The easiest way for him to avoid 
trouble, and the easiest way for him to find the 
line of least resistance, and thus ultimately guar- 
ante2 his success, is to work faithfully, systematic- 
ally, regularly and intelligently, day by day, think- 
ing the thoughts, feeling the emotions, doing the 
work of a life insurance man. 


* Author of “Life Underwriting Efficiency” and “The Spirit 
nderwriting.” 
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EOFs. FIRE AND LIFE 


7 @<ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 
GENERAL, BUILDING - 4™ & WALNUT STS. 
PHILADELPHIA 






















Lhe Spectator, September 7, 1933 


Page 19 









































competent Life Insur- 
ance Representative can lay 
out acomprehensive program 
of insurance for his prospect 
in a comparatively short time, 
but it may be many years 
before the program can be 
completed. 


The modern Representative 
creates a business relationship 
which is strengthened as each 
link in the program chain is 
forged. 
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Frederick H. Ecker, President 








METROPOLITAN 
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Missouri State Life 


(Concluded from page 12) 


man, an attorney and owner of two 
$1,000 policies in the Missouri State 
Life, filed an intervening petition on 
behalf of himself and other policyhold- 
ers, also seeking delay and advocating 
the court should consider mutualiza- 
tion. 

Aylward and Edward A. Foristel, at- 
torney for the General American Life, 
both urged speedy action by the court 
on the grounds that delay would cost 
upwards of $500,000 a week, and that 
if the court waited two weeks no one 
will want to make a bid and it will then 
be necessary to proceed to liquidaticr 
at great loss to policyholders. 

He said that the General American’s 
plan was the only definite and substan- 
tial proposition that had been sub- 
mitted. 

Joseph B. 
the Kansas City Life, as an expert wit- 
ness, testified that the contract was 
fair and equitable, actuarially sound, 
and that he would not hesitate to rec- 
ommend its acceptance by the court. 
Arthur Coburn of New York discussed 
the contract point by point and ex- 


Reynolds, president of 


pressed the opinion it was very fair 
to the policyholders. He said that it 
made provision to carry out the pri- 
mary purpose of the old policies, pro- 
tection to family, and that the 50 per 
cent lien on policy loans and cash sur- 
renders would probably be worked out 
in 15 years. Sidney Souers, vice-presi- 
dent of the Missouri State Life, said 
he was familiar with its assets and 
that the charge-offs of $36,000,000 
were approximately correct. 

Joseph A. Simpson, attorney repre- 
senting holders of 30,000 shares of 
Missouri State Life, also urged delay. 


Threatens Investigation 

During the past week Dan Talbott 
again announced that he would demand 
a congressional investigation into the 
$800,000 loan and especially into “the 
acts resulting from the interlocking 
directorate between the First National 
Bank of St. Louis and the Missouri 
State Life concerning transactions af- 
fecting Missouri State Life.” 

In his statement Mr. Talbott also took 
direct issue with William T. Nardin, 
president of the Missouri State Life, 
concerning the plans for trusteeing the 
stock of the concern. He insists that 
the Missouri State Life officials blocked 
the trustee plans, while Mr. Nardin 
lays the failure of the original agree- 
ment to the Kentucky State Auditor. 











LOOKING FORWARD | 
YOUR FUTURE 


ARE YOU QUALIFIED 
for an 


ATTRACTIVE GENERAL AGENCY OPPORTUNITY? 


GIRARD LIFE INSURANCE CO. 
Opposite Independence Hall, Philadelphia, Pa. 























Jefferson Standard Business 
Best in Over Two Years 


New business produced by agents of 
the Jefferson Standard Life insurance 
Company in August aggregated $8,- 
165,188, President Julian Price an- 
nounced at the close of the 26th an- 
niversary campaign on August 31. This 
is the largest new production in any 
month since July, 1930. 


Applications obtained during the 
month numbered 3212, or an increase 
of 1195 over the number in August, 
1932. New production for the month 
just closed amounted to $2,936,188 
more than the total of $5,229,000 for 
August of last year. 

For “The Dixie Special,” the Jeffer- 
son Standard’s new policy, there were 
463 applications in the month of 
August for a total of $2,943,525. 








write today to: 


LOUISVILLE, 





VESTED 
RENEWALS 


FULLY PAID IN 






The payment of standard nine-year renewal commissions—fully paid in 
four years—is only one of the many features of Commonwealth service 
to agents. For further details concerning this unique compensation plan, 
or for information about good openings in Alabama, Ohio, Florida, 
Georgia, Indiana, Kentucky, Mississippi, Tennessee or West Virginia, 


COMMONWEALTH LIFE 
INSURANCE COMPANY 


AN AGENCY COMPENSATION PLAN 
THAT IS INTERESTINGLY NOVEL AS 
WELL AS ATTRACTIVELY LIBERAL 


KENTUCKY 
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Seventy-Fourth Report 
of N. Y. Department 


Covers Varied Lines Transacted 
by Fire and Marine Organiza- 
tions Authorized in the State 


State Superintendent of Insurance 
George S. Van Schaick has in press 
the seventy-fourth report of his de- 
partment covering the varied lines 
transacted by fire and marine insur- 
ance organizations authorized in New 
York State. The volume includes 
abstracts of the 1932 business of 270 
joint-stock, 73 mutual and 19 Lloyds 
yr inter-insurance organizations, with 
analyses and tabulations of their 
transactions, and makes a total of 
nearly 2000 pages. 

The volume is prefaced with Mr. Van 
Schaick’s preliminary report to the 
regular 1933 Legislature in the form 
of text and tables, reviewing the de- 
partmental activities of the year 1932 
and making recommendations. One 
table gives full information as to com- 
panies in liquidation, completed or 
pending, at the end of 1932. 

The insurance legislation of 1933, 
with reports on examination of com- 
panies and decisions of the Court of 
Appeals on insurance cases to July 1, 
1933, will form an appendix to a later 
volume. 

The aggregate figures of joint-stock 
and mutual fire and marine companies 
authorized in New York State during 


1932 reflect both a decline in business 
activities of the year, especially in the 
lines other than fire and marine, and 
also a consistent reduction of liabilities 
and losses paid, while reductions in 
capital have been made for’ the 


rengthening of surplus. 
Total amount of fire risks written by 


int-stock and mutual companies in 
New York during 1932 was $12,616,- 
106,850, a decrease of $1,541,356,983 as 


compared with 1931. 

To joint-stock and mutual fire insur- 
nay be added the business of 166 
New York co-operative fire companies, 
which are shown in an advance report 
issued in April last as having at the 
beginning of 1933 assets totaling $4,- 
408, liabilities of $3,027,015, risks 
totaling $1,056,031,492, premium in- 
come $5,163,850, losses paid in 1932, 
$3,910,983. 


ance 
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Death of A. W. Dean 


Albert W. Dean, of Chicago, author 
of the famous Dean schedule for rat- 
ing and retired manager of the West- 
ern department of the Springfield Fire 
& Marine Insurance Company, died 
last Friday. He was 91 years old. 
During the many years devoted to the 
interests of insurance Mr. Dean had 
made an enviable place for himself in 
the business and was one of the most 
widely known and best liked fire un- 
derwriters in the West. 

He was born near Madison, Ind., in 
July, 1842. He was a junior in col- 
lege when the Civil War broke out and 
he enlisted in the First Iowa Cavalry, 
later becoming a second lieutenant. 

For ten years after the Mr. 
Dean was connected with a grain and 
produce commission house in St. Louis, 
and then Major Amos J. Harding in- 
duced him to join him in opening the 
Western department of the Springfield 
Fire & Marine at Chicago. Mr. Dean 
went to Chicago, opened the office Jan. 
1, 1876, and became cashier. In 1880 
Mis- 
next 


war 


he was appointed special agent in 
and southern Illinois, the 
year special adjuster for the Western 
1886 assistant manager 


souri 


territory and 


of the Western department. In that 
position he worked with Major Hard- 
ing until 1912, when the latter died 


and Mr. Dean succeeded him. Mr. Dean 
was elected a director of the company 
in January, 1913. He retired from ac- 
tive service in January, 1921, but con- 
tinued to serve in an advisory capacity 
and as a member of the board. 

As a young man Mr. 
student of mathematics and published 
“Dean’s Interest and Equation Tables,” 
long a standard book banks and 
brokers. When he had developed 
system, commonly called the “Dean 
schedule,” to a point where it 
workable for mercantile risks, it was 
tried out in the West about 30 years 
ago, then adopted and applied through- 


Dean was a 


for 


his 


was 


out (Western) Union territory, the 
Union having purchased the copyright 
from the author. Its use has since 


been extended to additional territory 
and schedules on the same system have 
been devised for rating other classes. 

Mr. Dean was the author of a num- 
ber of books and many papers and ad- 
dresses. Among his books were “The 
Rationale of Fire Rates,” “Fire Rating 
a Science,” and “Standardization in Fire 
Insurance.” 


Codes for Fire and 
Casualty Companies 


Provisions Accepted by General 
Johnson; Copies Sent to Mem- 
ber Companies 


It has been announced that General 
Johnson, administrator of the National 
Industrial Recovery Act, has approved 
the hours of employment and wages 
provisions of the identical codes sub- 
mitted by the National Board of Fire 
Underwriters and the Association of 
Casualty & Surety Executives. 

W. E. Mellalieu, general manager of 
the National Board, has sent copies of 
the approved code to member com- 
panies accompanied by a letter in 
which he says “Present the certificate 
of compliance thus endorsed to the lo- 
cal postmaster who will post your name 
on the honor roll and deliver the N. 
R. A. Eagle.” 

The companies were also asked to 
notify their departmental and branch 
offices and field men. 

The text of the code submitted by 
the National Board is as follows: 

The National Board of Fire Under- 
writers and its affiliated organizations 
being in sympathy with the spirit and 
of the National Industrial Re- 
Act presents this code to the 
President to forward the program lead- 
ing toward the economic and business 
recovery of the United States, the 
necessity for which is stated in Title I, 
Section 1 of the act. 


purpose 


covery 


Article Il. Application of Code 

The National Board of Fire Under- 
writers affirms that it imposes no in- 
equitable restrictions on its members 
and participation in its activities, and 
it is truly representative as a national 
association of fire insurance companies 
operating on the stock plan. 

Its membership, consisting of fire 
companies, in whole or in part, main- 
tains, supports or subscribes to, insur- 
ance rating, inspection and audit 
bureaus, associations, engineering ser- 
vices, testing and inspection stations 
and laboratories, arson investigators, 
loss adjustment bureaus and patrol or 
salvage corps co-operating with munici- 
pal firé departments, all of which come 
within the purview of this code. 

(Concluded on page 27) 
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Detective License 
Law of California 


According to an interpretation of the 
California State Board of Prison Di- 
rectors of the amended detective li- 
cense law of that state, effective Aug. 
21, 1933, all investigators for insur- 
ance companies must in the future be 
licensed to operate in the state. While 
the general structure of the law is the 
same as the old which has been in op- 
eration since 1927, several changes that 
clarify the scope of the law were made. 
The title of the act now includes the 
word “investigator” as well as detec- 
tive. The act makes it a misdemeanor 
for anyone to advertise or operate as a 
private detective or investigator and 
also makes it a similar offense for any- 
one to falsely claim to be a detective 
or investigator. Sec. 2 of the act de- 
fines a private detective as follows: 
“Anyone who engages in the business 
of, or accepts employment to furnish 
or supply information as to the per- 
sonal character of, the actions of, the 
identity of, the character or kind of 
business of, or the occupation of any 


person, firm or corporation.” It also 
includes those who furnish “Private 
police, guards or watchmen.” “Because 
of its scope the act covers many lines 
besides what is generally known as the 
general detective business, including the 
store checkers, skip tracers, insurance 
inspection concerns, and all others en- 
gaged in personal liability or other 
work, the greater part of which is in- 
vestigation as defined in the act,” ac- 
cording to the announcement issued by 
the Detective License Department of 
the State Board of Prison Directors. 





Myles Walsh 
Retires 


A testimonial luncheon in honor of 
Myles Walsh, secretary of the Great 
American Insurance Company, of New 
York, was given last week at the Drug 
and Chemical Club in New York by the 
officers of the company in honor of 
Myles Walsh, secretary of the Great 
American and its affiliated fire com- 
panies. Mr. Walsh, at his own re- 
quest, has retired from active busi- 
ness. When he became secretary of 


the Great American in 1931 it was 
understood that he would serve for 
but two years. He plans in the near 
future to travel abroad. A silver 
pitcher was presented to him by the 
officers and a traveling bag and a 
bouquet of roses was given him by the 
employees of the company. For some 
years Mr. Walsh was with Joseph 
Froggatt & Co., public accountants, and 
later for many years he was secretary 
of the Niagara Fire Insurance Co., in 
charge of its accounts department. 
After the entrance of that company 
into the America Fire fleet, he became 
connected with the Great American in 
the accounting department and was 
elected secretary in September, 1931. 
He has been prominent in the Insur- 
ance Accountants’ Association and 
served as its president about seven 
years ago. For many years he has 
been a member of the committee on uni- 
form accounting of the National Board 
of Fire Underwriters and often had 
served on a subcommittee which took 
up important matters with the commit- 
tee on blanks of the National Conven- 
tion of Insurance Commissioners. 
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EVENTS 


FIRE 


COMMENT 








Fire Prevention 
Week 


The annual Fire Prevention Week 
begins four weeks from next Sunday 
and reference was made last week in 
THE SPECTATOR to the summer issue of 
Safeguarding America Against Fire, 
the official publication of the National 
Board of Fire Underwriters, which is 
largely devoted to Fire Prevention 
Week. The program outlined for the 
week is a most comprehensive one and 
among the organizations and individ- 
uals that give time and effort to this 
particular drive as well as to earnest 
effort throughout the entire year are 
included public officials, insurance 
agents, chambers of commerce, busi- 
ness men, trade associations, fire de- 
partments, schools, boy scouts, civic 
clubs, women’s clubs, churches, theaters, 
hotels, restaurants, as well as state 
fire prevention associations, the radio 
and the press. The work done through 
the encouragement of the National 
Board among school children is of great 
value. In the present number of Safe- 
guarding it says that the way to in- 
terest children in fire prevention is to 
organize them into patrols to inspect 
their schools at regular intervals. They 
should be permitted to make written re- 
ports to the superintendent, and, of 
course, any hazards disclosed should be 
corrected. Suitable blanks for use in 
making inspections may be obtained 
from the National Board of Fire Un- 
derwriters, which will also supply play- 
lets and fire prevention manuals for 
young children and high school stu- 
dents. Children will be interested in 
dramatizing the various hazards, as di- 
rected in the playlets. During Fire 
Prevention Week the program for chil- 
dren should include presentation of the 
playlets, reading of prize essays, 
speeches by firemen, special fire drills 
and instruction in operating fire alarm 
boxes. The children should be encour- 
aged to take home what they have 
learned and to interest their parents in 
preventing fires. 


Little Bill's Story 
of the Fire 


In connection with encouraging chil- 
dren to write essays regarding fire Lit- 
tie Bill—we do not know his last name 
nor his residence or we should tell— 
wrote the following: 

“This is a story about fire; useful 
but dangerious. One Sunday Ted 
Murphy was going to telephone in the 


> 
s 
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front room. He smelled smoke so he 
went to find out from where it came. 
“He went in the kitchen and there 
the smoke was all over the room; he 
went in and heres how the fire 
started. His Mother had gone out to 
water the plants and forgot to put the 
Iron out. So right away he called the 
fire department and It arrived very 
All the fireman got out and 
asked where the fire was. Ted told 
them it was in the kitchen. So all the 
fireman rushed in to put out the fire. 


soon. 





Smoke was terrable, one fireman was | 


burned and taken to 
That is what fire can do. 
vened because of carelessness.” 


the hosipital. 


Agency Commission 
Question in Philadelphia 


SMOKE 


By RALPH REED WOLFE 


VERY young member of THE SPEc- 
TATOR staff, apparently lament- 

ably ignorant of the deference youth 
paid to age when I was a lad, handed 
me a copy of the American City maga- 
zine and cheerfully remarked, “Well, 
here is some good news.” I looked at 
the article he thus designated and was 


shocked to read the following title: 
“Smoke Need No Longer Be Toler- 
| ated.” 


It all hap- | 


There appears to be the possibility | 


of an early settlement of the agency 
commission question in Philadelphia 
at this time. 

An early agreement will reflect 
greatly on the ability of Otho Lane, 
president of the Fire Association and 
head of the Eastern Underwriters As- 
sociation committee, dealing with the 
agents. 

One finds on talking to the agents a 
great deal of respect for Mr. Lane’s 
fairness, courtesy and ability. Although 
a comparative stranger to Philadelphia, 
he appears to be well liked by the 
agents who have come in contact with 
him. 

The agents, following the release of 
the new Philadelphia suburban commis- 
sion scale, demanded an increase in 
local commissions to equalize the city 
commissions with the suburban scale. 

Mr. Lane at present is on the Pacific 
Coast and, on his return in a short 
time, another conference is expected 
to be held when, it is hoped an agree- 
ment or a basis for an agreement will 
be reached. 


Transferred to Columbus 


Harris C. Anthony, special agent of 
the Travelers Fire Insurance Company 
since 1928, who has been located in the 
Toledo branch office of the Travelers, 
has been transferred to the Columbus 
office, where he will service the same 
territory as previously. In his new 
headquarters in Columbus, Mr. An- 
thony will work as heretofore under 
the supervision of Manager James E. 
Hayes, Jr., of Toledo. 


H 


* ¢ @ 


OWEVER, as soon as I had suit- 

ably expressed myself to my up- 
to-that-time friend I read the article 
with so unkind a title. It was written 
by H. B. Miller, head of the Air Pollu- 
tion Investigation, Mellon Institute of 
Industrial Research, and Chief of the 
Bureau of Smoke Regulation, Depart- 
ment of the Public Health, Pittsburgh, 
Pa. Surely, I thought, anyone who 
wished to make a thorough examina- 
tion of smoke could have selected no 
better place for his investigations. 

x * * 
R. MILLER makes out a good 
case against the evils of smoke 
and his explanation of what happens 
when a fog comes up and is mixed with 
any great amount of smoke is rather 
alarming. As Robby Reed once said of 
tobacco smoking, it hurts the health 
and is very bad indeed. But Robby 
could give up smoking. In fact, as I 
recall, he never took up smoking per- 
sonally and swore he would never use 
tobacco in any form. And Mr. Miller 
asserts that the smoke nuisance, espe- 
cially in cities, is preventable and says 
that if the demand is not weakened 
or frustrated, a program reaching from 
the largest industrial plant to the most 
modest of cottages (hear! hear!) can 
be developed which will not only put 
idle men and idle capital expenditure 
to work, but will simultaneously make 
it possible to remove most of the smoke 
pall from city skies. 
* x a 

E rightly, or so it strikes me, con- 
siders that all chimneys, indus- 
trial and domestic, should be made to 
stop throwing out clouds of smoke 
which cut off the sun light, and 
pollute the air. But I am not certain 
that I would go as far as does my 
young friend who feels that when such 
a thing takes place the sweet singers of 
Pittsburgh will have for their theme 
song, “Oh, How I Miss You, Dear Old 
Pal of Mine.” 
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NEAL BASSETT, President 


soem § , oreesy, Vice Pree. AKCHIBALD KEMP, Vice gree HERBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vice Pres. 
W &. WOLLAECER. cae ate HERMAN need e-Pres. £.G. POTTER, 24 V.-Pres. W. W. POTTER, 24 Vice Pres. 


WALTER J. SCHMIDT, 24 V.-Pree T LEE TRIMBLE, 2d V~Pres. OLIN BROOKS, 2d V.-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
CAPITAL 
$ 9,397,690 00 Organized 1855 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 
JOHN R COONEY, Vice-Pree. ARCHIBALD KEMP, Vice Pree. HERBERT A. CLARK, Vice Pres, H. R. M. SMITH, Vi.e Pres. 
WwW. E. WOLLAEGER, Vice Pres, HFRMAN AMBOS, Vieo 2 Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 24 V.-Pres. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2dV.-Pres. 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 R Organized 1853 


JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT % bh wa Vice Pres. wit R. M. SMITH, yee Pres. 
W E. WOLLAEGER, MNF HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V. W_W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 24 V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 


NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ——e KEMP, Vice-Pres. HERBERT A. (aaa. Viee-Prea, H. R. M. SMITH, Vice-Pree. 
w.&.wo Vice- MAN AMBOS, Vice Pres E. G. POTTER, 2d V. W. W. POTTER, 2d V. Prea. 
WALTER J. MIDT, 24 V.-Pree. T. LEE TRIMBLE, 24 V-Pres. OLIN BROOKS, 2d V.-Pres, 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 


NEAL BASSETT, President 
JOHN 1S. coorey, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERAPRT A. Vice-Pree. 
& WOLLAEGER, Vice-Pres, HRRMAN AMBOS. Viee-Pres. G. POTTER, 24 V. OTTER. 2d atk Pree, 

ALTER J. SCHMIDT, 24 V.-Pres. LEE TRIMBLE, 8¢ “eS OLIN Rooke a4 id V.-Pres. 


SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 


NEAL BASSETT, Chairman ef Board 
W.& WOLLAE President SOHN R. COONEY, Vice Pres. eS . Vieo Pres. RSERT A CLARE, Vico Pree. 
G. POTTER, 24 V. \< W. W. POTTER, 2d V. Pres. 


EGER 
4. R. M. SMITH, Vice Pre HERMAN AMBOS, Vice Pres. & 
WALTER J. SCHMIDT, 2d V.-Pree. T. LEE TRIMBLE, 24 V.-Pres. OLIN BROOKS, 2d V:-Pres. 


THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 


CHARLES L. JACKMAN, President NEAL BASSETT, Vies President 
JOHN R. COONEY. Vice Pres. | ARCHIBALD KEMP, Vice Pree HERBERT A. CLARK. Viee Pres. H.R. M. SMITH, Vice Pres. 
W. f. WOLLAEGER, Vice-Pres HERMAN AMBOS, Vice Pres. £. G POTTER. 24 V.-Pres, W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 24 V.-Pres, LER TRIMBLE, 24 V.-Pres. OLIN BROOKS, 24 V-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 


CMARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 


NEAL BASSETT, President 
sone | R. COONEY, Vice-Pres. ARCHIBALD KEMP. Vice-Pres. HFRBERT 4% GARE, Vico Pres. wit R. M. SMITH, Vice Pres. 
W. &. WOLLAEGER, Vice-Pres HERMAN AMBOS, on Pre G. POTTER, 2d V.-P W.W. POTTER, = V. Pres. 
WALTER J.. SCHMIDT, 24 V.-Pres. T. LEE TRIMBLE, eave aon OLIN BROOKS, 2d V:-Pres. 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 Organized 1852 


NEAL BASSETT, Chairman of Board 


J. SCOFIELD ROWE, Vice Chairman 
M. 8. LANDERS, President 4. C. HEYVER, Vice President WINANT VAN WINKLE, Vice President JOHN R. COONEY, Vice President 
&. G. POTTER. 2d Vice Pres. &. R. HUNT, 3rd Vice Pres’t S K. McCLURE, 3d Vice Pres, T. A. SMITH, Jr. 3rd Vice Pres. F. J. ROAN, 3rd Vice Pres. 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 
$ 1,000,000.00 OF NEW YORK Organized 1874 


NEAL BASSETT. Chairman of Board — — 
; WINANT VAN WINKLE, Vice President J. C. HEVER, Vice, President HN R. EY, Vice-President 
* & erorren. $4 Vies Pres. . A. SMITH, 3ed Vice Pres. “FR RANK J. ROAN, 3rd Vice Pres. E. R. HUNT, 3rd VicePres. $.K MeCLURE,3rdVice Pres, 


COMMERCIAL CASUALTY INSURANCE COMPANY 
































Organized 1909 





$ 1,000,000.00 
WESTERN DEPARTMENT oe ——— 
844 Rush Street, Chicago, Ilinois San Francisco, California 
HERBERT A CLARK, Vice President EASTERN DEPARTMENT W. W. & E. G. POTTER, 2nd Vice Presidents 
H. R. M. SMITH, Vice President FRED W. SULLIVAN, Secretary 


JAMES SMITH. Secretary 10 Park Place om en Tamme 
NEWARK, NEW JERSEY UTH- TERN ENT 
CANADIAN DEPARTMENT 912 peony op ety ee Texas 

461-467 Bay St., Toronto, Canada aA Sateen nbd 

MASSIE & RENWICK, Lid., Managers A. C. MEEKER, Secret 

















| LOYAL TO PRINCIPLE-- TO LOYAL AGENTS, LOYAL ———— 


The Spectator, September 7, 


LOYALTY GROUP-———} 


























1933 

















etetbeeineeeee 86 i elt a 


. Cee ee ee ew 


L£oOdaen~arna® 

















Page 25 


First Six Months Results of Fire Companies for 1933 










































| Net | Adjust- | Manage- 
| | Premiums Total Losses ment ment Total 
; | Written Income Paid Expenses | Expenses | Payments 
NAME AND LocaTIoNn | ; Total Unearned } First Six First Six First Six First Six First Six First Six 
or COMPANY Capital Admitted Total Premiums Net Contingent | Months Months Months Months | Months Months 
Paid-up Assets Liabilities | Reserve Surplus | Reserve 1933 1933 1933 1933 | = 1933 1933 
A $ : $ $ s | $ $ $ . 1 s | $ $ 
American Alliance, New York..| 3,000,000|aa8,852,019} 3,482,146] 1,647,356|aa2,369,874/\aal ,509 ,061 u u u | u | u u 
American National, Columbus. 500,000} aa912,467 86,486 u aa325,982| aa72,564 u u u | u | u u 
American Union Ins., N. Y.. 500,000) 12,368,813 699 ,339 403,323} 1,169,474 202,875 123,381 174,818 63 , 666) 61,887} 1,225 126,777 
Anchor Insurance, Providence 1,000 ,000)aal1 , 955,057 678,526 447,080} aa276,531| cal50,027 248,765 277 ,681 139,359] 5,349] 103 ,736 248,444 
Birmingham Fire Ins., Birm. 300,000 995, 639 289, 255 246,039 alee 14,307 131,506 136,902 740,957) 56,764) $105,221 
Boston Insurance, Boston | 3,000,000) 119,087,668] 7,463,981 4,845,555) 8,623,686) 2,494,459) 2,869,488 ‘we mel 60,112} 1,390,290) *2,848,335 
Camden Fire, Camden. . 2,000,000) 110,393,811) 5,593,479] 4,355,244) 2,800,332)... 2,291,977| 2,684,453) 1,121,342) 72,531} 1,211,892) §2,565,765 
County Fire, Philadelphia | 1,000, 000)aa2, 493 , 166 961,399 501,664). aa531,767| aa351,692 u u u u u u 
Detroit Fire & Mar., Detroit...| 1,000,000/aa4,125,108] 1,845,552) 1,223,934|/aa1,279,556| aa347,308 u u u | u u u 
Federal Insurance, Jersey City.| 2,000,000) w16,312,550) 5,100,154) 1,593,829] 9,212,395) 1,157,103] 1,587,624] 1,924,053 +566, 196) 960,877) a1,731,687 
—"e | | 
Federal Union Ins, New York.| 1,000,000] y3,078,590] 1,102,687 635 , 466 975,902) 298,365 313,842 373, 239] $142,430) , 160,245 302,675 
Fid. & Guar. Fire, Baitimore...| 1,000,000} y4,719,252] 2,718,978 2,401,241) 1,000,273]... 1,381,111} 1,471,933 631,052) 37,417) 871,785} 1,540,2! 
Glens Falls Ins., Glens Falls. ..} 2,500,000] 215,732,720] 8,229,328] 5.649.739] 5.003.392) 1,000,000] 2,723,799] 3,044,366] 1,350,825)... | 2,846,827) 64,597,651 
Great American Ins., N. Y.....| 8,150,000)aa47,166,994) 25,363,517] 14,822, 641|aa13,653,477|aa6, 919,883 u u u u | u u 
Hanover Fire, New York......| 4,000,000) 216,696,848} 8,396,668 4,540,378) 4,300,179} 2,605,716] 2,259,682) 2,628,035 838 ,563 47,964) 1,689,399) c2,895,926 
Liverpool & Lon. & Globe, N.Y.| _d400,000}y19,806,501) 12,869,996] 9,659,828} 6,536,506] 1,330,668} 4,167,194] e4,927,668] 11,943,056] 2,312,553) f 4,685,528 
Mass. Fire & Marine, Boston 1,000 ,000|aa2,933,169) 1,368,150 611,467 aa565,018| aa617,468 u u u u } u u 
Newark Fire, Newark....... | 2,000,000} y8,919,818) 4,928,925] 3,251,236) 1,990,893} 840,978} 1,430,246) 1,605,915) 684,670)... 831,560) g1,716,230 
New York Underwriters, N. Y.| 2,000,000 27,356,566] 1,707,036] 929,085] 3,649,531] 600,000] 428,235] 558,500) 207,844] 12,609} 218,450) 468,922 
North Carolina Home, Raleigh. | 500 ,000)aal , 163,944 376,533) 49,331) a@a287,411| aa294,556 u u u w . ” 
| | | 
North River Ins., New York...} 2,000,000| 120,547,678] 10,616,782 6,190,137] 7,930,896] 2,872,254] 2,489,372| 2,998,617] 1,625,135 95,682| 1,217,231] 33,920,291 
Northwestern Nat'l, Milwaukee} 2,000,000 113.875, 630) 7,701,661} 5,129,147; 4,173,969] 1,750,000] 1,882,344) 2,173,851 800, 160 18,163} 1,217,879) 2,156,201 
Norwich Union Fire, New York 400,000} 16,241,732) 3,829,985] 3,179,888} 2,011,747) takes 1,372,569} 1,531,617 635,774)... 934,377; 1,570,151 
Old Colony Insurance, Boston. 1,000,000) 7,284,165) 1,974,494) 1,442,570) 4,309,670)....... 710,079 875,272 355,572 18,512) 365 ,363 1779 , 447 
Providence Washington, Prov..| 3,000,000|y13,427,392) 7,554,018] 4,014,913} 2,873,375] 2,465,162) 2,231,458} 2,430,723] 1,123,981 43,458} 1,137,009] m2,513 ,063 


Prudentia Re- & Coins., N. Y. d200,000} 19,328,805) 7,578,805) 4,318,673} 1,550,000) 1,127,329] 1,948,622) 2,181,303) 1,073,356 48,308| 789,984) n2,221,623 


"" 400, 118! 


Queen Insurance, New York. 5,000, 000/422, 142,856 11,386,030] 7,908,839] 5,756,825) 1,965,531] 3,315,335) 3,714,279) 11,606,560)... | 1,869,696) p3,876,255 
Rochester American, New York} 1,000,000)aa3,394,802) 1,464,991 660,799} aa929,811} aa664,353 u u u u u u 
Royal Insurance, New York 4400 ,000}y24 , 293,851] 12,050,162] 9,579,567] 11,270,930] 948,141] 4,256,979] 6,655,902) +2,030,058 2,360,639} 15,125,408 


Scottish Union & Nat'l, Hart’d.| 400,000) 18,345,486) 5,308,746] 3,505,073} 2,636,740] 1,288,457] 1,299,319] 1,517,921 739 ,077 748,104) 81,628,246 


| 


+ Includes adjustment expenses. t Includes $7,500 dividends paid to stockholders. * Includes $240,000 dividends paid to stockhold- 
ers. § Includes $160,000 dividends paid to stockholders. a Includes $197,999 dividends paid to stockholders. b Includes $400,000 divi- 
dends paid to stockholders. c Includes $320,000 dividends paid to stockholders. d Statutory deposit. eIncludes $387,734 remittances 
from home office. f Includes $429,920 remittances to home office. g Includes $200,000 dividends paid to stockholders. h Includes $30,000 
dividends paid to stockholders. j Includes $240,000 dividends paid to stockholders. k Includes $120,000 dividends paid to stockholders. 
lIncludes $40,000 dividends paid to stockholders. m Includes $120,000 dividends paid to stockholders. n Includes $212,025 remittances 
to home office. p Includes $400,000 dividends paid to stockholders. ‘q Includes $1,869,694 remittances from home office. r Includes $734,- 
711 remittances to home office. s Includes $20,385 remittances to home office. « Unavailable. v Market value. w Book value. y Con- 
vention value. 2 Bonds amortized; stocks convention value. aa Securities have been valued on the basis prescribed by the National 
Convention of Insurance Commissioners. And the contingency reserve represents the difference between those values and actual market 
quotations. Surplus is, therefore, on the basis of actual market quotations June 30, 1933. 






































R. C. Christopher Dies 

Richard C. Christopher, for many 
years United States manager for the 
Caledonian Insurance Company, died 
in Hartford Sept. 3. He was 72 years 
of age and had been retired for five 
years. A native of New York, Mr. 
Christopher entered the fire insurance 
business with the Niagara Insurance 
Company. In 1892, when the Caledon- 
ian entered the United States under 


The Northwestern National Home Office Building 


(Concluded from page 10) 


east corner of Michigan and East 
Water streets, a fireproof structure of 
the old type, which was built by the 
company’s first president, Alexander 
Mitchell. Until the company erected its 
present home office it remained there. 

Since it was founded in 1869 the 


floor. The mailing department, the 
supplies stock room and the transfer 
files are in the annex basement. 

It is interesting to make note of for- 
mer home offices of the company. The 
first office was located at 99 Michigan 
street on the ground floor of Milwau- 
kee’s first Chamber of Commerce, the 





old Albany Hall, a three story brick 
building which had been built in 1858 
and which, after being partially de- 
stroyed by fire in 1862, had been re- 
modeled. The Northwestern remained 
here for about nine years. The differ- 
ence between then and now is shown 
by the fact that business was com- 
menced with five salaried employees. 
Now the company has 379. It might be 
noted that as of January 1, 1870, the 
assets were $147,760. The semi-an- 
nual statement, as of July 1, this year, 
shows net assets of $13,875,630. These 
figures are and have been, first, last 
and all the time, based on actual mar- 
ket values and not on commissioners’ 
valuations. 

In 1878 the Northwestern moved to 
the Mitchell building on the then south- 
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Northwestern has had but four presi- 
dents, Alexander Mitchell, Alfred 
James, Wilford M. Patton and Alfred 
F. James, the son of Alfred James. 

The present officers of the North- 
western National are as _ follows: 
President, Alfred F. James; vice-presi- 
dent, William D. Reed; second vice- 
president, Joseph Huebl;_ secretary- 
treasurer, Lubin M. Stuart; assistant 
secretary-treasure, Herman A. 
Schmidt; assistant secretaries, Albert 
L. Hentzen, Harry L. Seip, and 
Charles D. James; general adjuster, 
Arthur J. Wright. 

Excellent management has made the 
company widely and favorably known 
and its home office building, “built to 
last” is a fitting symbol of its past 
and future. 


the management of the Niagara, Mr. 
Christopher became general agent for 
both companies, and from 1894 until 
his retirement he was associated en- 
tirely with the Caledonian. He was 
appointed United States manager early 
in 1925. 





Painter Knox Heads lowa Agents 


The Iowa’s Association of Insurance 
Agents last Saturday at the final ses- 
sion of its annual meeting elected 
Painter Knox, of Council Bluffs, as 
president, succeeding W. A. Scherfe. 
A. P. Speers, of Centerville, was re- 
elected vice-president, and the new ex- 
ecutive committee includes A. C. Root, 
Clinton; R. W. Forshay, Anita; O. B. 
Heitzmanna, Fort Madison, and Harry 
Pratt, Sioux City. 
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2 Some of the Booklets £ 
$ We Publish to Help = & 
Db Our Agents!... Ss 
B ery insurance company publishes litera- B 
ture. But we believe that the current 
$ Southland booklets are outstanding be- $ 
cause of pure logic contained in them. 
® They don't back the hearse up to the 5 
or’ they sell the idea of life insurance. 
ZB \mong them are personal budget books, 3 
. ++ reasons for life insurance protection, $ 
a typical retirement income case, the 
5 Southland house organ, and others. 5 
Southland Life 
£ Insurance Company 3 
5, HARRY L. SEAY, Pres ident $ 
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New YorK UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2,000,000 
A. & J. H. STODDART, General Agents 


100 William Street - - - New York City 
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real comfort ae 
awaits you ot 


at Hotel A BELPH 









HA 
| 1 V/ 


No matter what brings you to Phile- 
delphia— business, pleasure or a tour 
of Americas historic landmarks —you 
will do well to stay at Hotel Adelphia 
Close to all attractions —with every 
comfort and luxury at low cost. Finest 
food deftly served in the French Res- 
taurant, Coffee Grill and Roof Garden. 
400 ROOMS with BATH 


from $3. single from $5. double 


ADELPHIA HOTEL COMPANY 
David B. Provan, Managing Director 


PHILADELPHIA 





CHESTNUT AT 1/13TH STREET 




















The 
**PREEMINENT DIRECTORY 
of 
INSURANCE COUNSEL” 





A new issue of 


THE INSURANCE BAR 


is just off the press 


Directory service furnished with- 
out cost to company officials, 
home office counsel, claim man- 
agers, etc., whose duties include 
the selection of attorneys and in- 
dependent adjusters to handle 
claim defenses and other legal 
business of insurers. 





Address your request to 


THE BAR LIST PUBLISHING CO. 
343 S. DEARBORN ST. CHICAGO, ILL. 
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Text of the Insurance Code 


(Concluded from page 21) 


The operation of the business of fire 

urance and its allied activities are 
rigidly controlled by the laws of the 
several States which are not rescinded 

set aside by the National Industrial 
Recovery Act. Nothing herein shall 
obligate the companies, members of the 
National Board of Fire Underwriters, 
to any action, agreement or under- 
standing prohibited by the laws of the 


States. 


Irticle II. Labor Provisions 


Section I. (1) Employees shall have 
the right to organize and bargain col- 
lectively through representatives of 
their own choosing, and shall be free 
from the interference, restraint, or 
coercion of employers of labor, or their 
agents, in the designation of such rep- 
resentatives or in self-organization or 
in other concerted activities for the 
purpose of collective bargaining or 
other mutual aid or protection. 

(2) No employee and no one seeking 
employment shall be required as a con- 
dition of employment to join any com- 
pany union or to refrain from joining, 
organizing of assisting a labor organi- 
zation of his own choosing; and 

(3) Employers shall comply with the 
maximum hours of labor, minimum 
rates of pay and other conditions of 
employment, approved or prescribed by 
the President. 


Child Labor 


Section II. After Aug. 31, 1933, no 
person under sixteen years of age shall 
be employed, except that persons be- 
tween fourteen and sixteen years of 
age may be employed for not to exceed 
three hours a day and those hours be- 
tween 7 A. M. and 7 P. M., in such 
work as will not interfere with hours 
of day school; provided, however, that 
where a State law prescribes a lower 
ninimum age, no person shall be em- 
ployed in such State below the age 
specified by such State law. 


Article 111. Hours of Employment 


(a) Not to work any employee en- 
gaged in the business of insurance for 
re than forty hours in any one week 
ept outside representatives consist- 
ing of adjusters, appraisers, collectors, 
estigators, inspectors, service engi- 
neers, special agents, solicitors, raters 
and patrol or salvage corps operators 
-operating with municipal fire depart- 
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ments, whose time and duties for the 
most part are outside of the office. 

(b) The maximum hours fixed in the 
foregoing paragraph (a) shall not ap- 
ply to employees in a managerial or ex- 
ecutive capacity and to their technical 
assistants who now receive more than 
$35 per week; nor to guards and watch- 
men employed to safeguard securities; 
nor to arson investigators, adjusters, 
inspectors, or patrol or salvage corps 
operators nor for an aggregate period 
not exceeding eight weeks in any one 
year to employees on emergency work 
incident to the preparation of annual 
statements or special data required by 
the respective States in their super- 
vision of the insurance business or to 
extra work in offices on account of an 
unusual number of loss claims or to 
special work where restrictions in hours 
of highly technical workers would un- 
avoidably hamper operations. 


Article IV. 


Employees engaged in the business 
of insurance shall be paid not 

1. (a) Less than $15 a week in any 
city of over 500,000 population or in 
the immediate trade area of such city; 

(b) Less than $14.50 a week in any 


W ages 


city between 250,000 and 500,000 popu- 
lation or in the immediate trade area 
of such city; 

(c) Less than $14 a week in any city 
between 2,500 and 250,000 population 
or in the immediate trade area of such 
city; 

(d) In towns of less than 2,500 pop- 
ulation all wages shall be increased by 
not less than 20 per cent, provided that 
this shall not require wages in excess 
of $12 a week. 

2. (a) Messengers may be paid not 
less than 75 per cent of the minimum 
wages above specified. 

(b) Junior file clerks for a period of 
six months after employment may be 
paid not less than 75 per cent of the 
minimum wages above specified. 

Employees referred to in Section 2 
(a) and 2 (b) shall not exceed 10 per 
cent of the total number of employees. 


Article V. General 


Population for the purpose of this 
agreement shall be determined by ref- 
erence to the 1930 Federal Census. 

The provisions of this Code may upon 
petition of the National Board of Fire 
Underwriters be modified, with the ap- 
proval of the President, as changes in 
circumstances or experience may indi- 
cate. 

This Code shall 
when approved. 


become effective 








New Jersey News and Comments 


Englewood has launched a street and 
highway program, in keeping with the 
nation-wide campaign, to be conducted 
during September. This local edict is 
aimed at a vigorous enforcement of all 
traffic regulations, parking rules and 
other motor laws. Particular atten- 
tion will be given by the traffic squad 
to keeping buses and trucks within the 
safety margin of speed. Passenger 
cars will also be subject to close scru- 
tiny with reference to law infractions 
of any kind. 


Another gigantic tunnel under the 
Hudson River has been assured by au- 
thorization of the $37,000,000 federal 
loan. Bergen County regards this un- 
dertaking with much satisfaction as it 
will open up an additional and direct 
route to New York, thereby increasing 
the flow of new residents to northern 
New Jersey. This crossing from mid- 
town of the metropolis will complete 


the traffic and vehicular chain of the 
great regional section. Enterprising 
financiers are reported to be already 
studying the possibilities. 


The N.R.A. campaign is in full 
swing. Consumers in large numbers 
have signed up in the 37 Bergen County 
districts. The Bergen County Chamber 


of Commerce estimates that 92 per 
cent of industry and commerce has 
joined. 

Among those listed as members of 


the newly formed Central Club of Ber- 
gen County, Inc., are: Postmaster Gen- 
eral Farley, Governor A. Harry Moore, 
Harold G. Hoffman, Commissioner of 
Motor Vehicles, and State Senator Wal- 
ter H. J. Ely. The club has leased the 
building formerly occupied by the 
Union League Club and the opening 
date has been fixed for Sept. 10. 




















eo AMERICAN 


Re-Insurance Company 
67 Wall Street, New York 


Financial Statement as of 


June 30, 1933 











ASSETS 

Bonds and Stocks (Valuations on N. Y. Insurance Department 
I ad a eign eae ee eee ee ee ta ee I a lati alg $6,655,240.23 
Mortgage Loans Guaranteed (New York City Real Estate) . . . 150,000.00 
Other Mortgage Loans (New York City Real Estate)........ 89,300.00 
RR ay a ee ae ae ee 256,869.16 
Premiums Not Over 90 Days Due..................... 81,389.38 
Reinsurance Recoverable ..................2eeeeeees 12,056.62 
ET eee Tee Te eT ee eee 58,704.79 
$7,303,560.18 

LIABILITIES 

Workmen’s Compensation and Liability Legal Loss Reserve. . $1,420,290.37 
Reserve for other Losses and Claims................... 204,024.22 
Special Mortgage Loan Account ...................... 2,117.41 
Unearned Premium Reserve ................-0-eeeeee: 498,538.80 
De ick ow nee eee eeweens 17,810.48 
Reserve for Taxes, Reinsurance, Etc. ................... 170,000.00 
RE RE a 849,291.49 
Voluntary Catastrophe Reserve ...................... 500,000.00 
gai PR Ra ay PS Or ae ee ere . 1,000,000.00 
Tei. estan keh tah ON $40 0446.006 004 CRE SANE ES 2,641 ,487.41 
$7,303,560.18 








* The contingency reserve represents the difference between the 
market quotations as of June 30th, 1933, and the values carried in 
this statement for the bonds and stocks owned. 


CASUALTY RE-INSURANCE 
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Agreement Regarding Writing 


Powers Is Submitted 





Fire, Marine and Casualty Insurance Carriers Asked by Joint 
Committee on Interpretation and Complaint to Sign Document 
Which it ls Hoped May End Dissension of Long Standing 





HE promulgation of articles of agreement among fire, marine 

and casualty insurers for the purpose of enforcing the nation- 
wide definition and interpretation of the insuring powers of marine 
and transportation underwriters which were adopted by the Na- 
tional Convention of Insurance Commissioners at Chicago last June 
should have a tremendous effect in ending the dissension as to the 
respective writing powers of property insurance carriers. 


The proposed agreement has been 
sent to stock and mutual companies 
which include fire companies with 
marine writing powers, marine com- 
panies and casualty companies with 
burglary writing powers, and chief ex- 
ecutives of these companies have been 
asked to sign the agreement and re- 
turn it as soon as possible. 

It will become effective on a date to 
be set by a two-thirds vote of the mem- 
bers of the joint committee on inter- 
pretation and complaint, composed of 
five fire insurance representatives, five 
marine representatives and two cas- 
ualty representatives, which is set up 
by the agreement. The proposed agree- 
ment has been approved by the com- 
mittee named by the National Conven- 
tion of Insurance Commissioners for 
the definition and interpretation of un- 
derwriting powers. The commission- 
ers’ committee is composed of George 
S. Van Schaick, New York, chairman; 
Howard P. Dunham, Connecticut, and 
Harry E. McClain, Indiana. Appeals 
from the joint committee on interpreta- 
tion and complaint may be taken to 
this group of commissioners. 

Two years of intensive work on the 
part of special committees representing 
the three branches of insurance have 
prefaced the agreement which has been 
approved by the respective counsel of 
the three branches as follows: J. H. 
Doyle, National Board of Fire Under- 
writers; James J. Beha, National Bu- 
reau of Casualty & Surety Underwrit- 
ers, and A. G. Thacher, American In- 
stitute of Marine Underwriters. 

A letter of transmittal accompany- 
ing the agreement says: “An exam- 
ination of the agreement will show that 
the functions of the joint committee on 
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interpretation and complaint are, to a 
large extent, semijudicial and that it 
will be their duty under the agreement 
to interpret, in the first instance, in- 
quiries that may be made respecting 
the underwriting powers under differ- 
ent forms of policies offered for ex- 
amination, as well as the decision of 
complaints which may be made respect- 
ing alleged infractions of the under- 
writers powers as stated in the nation- 
wide definition.” The agreement follows: 


The joint committee on interpreta- 
tion and complaint in connection with 
the nation-wide definition and inter- 
pretation of the insuring powers of 
marine and _ transportation § under- 
writers has adopted the following ar- 
ticles of agreement for acceptance by 
fire, marine and casualty insurers: 

(Note: “Annex X” referred to below 
is the nation-wide definition and inter- 
pretation of the insuring powers of 
marine and transportation companies, 
as approved by the National Conven- 
tion of Insurance Commissioners at 
Chicago on June 2. “Annex Y” referred 
to is the interpretative note agreed to 
by fire, marine and casualty insurers 
as an aid to the joint committee on in- 
terpretation and complaint in its con- 
struction of the nation-wide defini- 
tion.) 

ARTICLE I 

Nation-Wide Definition of Marine 

Underwriting Powers 

Section 1. For the purpose of secur- 
ing nation-wide definition and inter- 
pretation of the underwriting powers 
of marine and transportation insurers, 
each of the companies subscribing to 
this agreement stipulates and agrees 
to recognize, accept and be bound by 
the terms and provisions of the an- 
nexed nation-wide definition and inter- 
pretation, marked Annex “X,” hereto 
attached and made part of this agree- 
ment. 

Section 2. Each of the companies 
subscribing to this agreement further 


William Schiff Lining Up 
N. Y. Brokers for NRA Parade 


At least 200,000 business executives 
and employees, large and small, manu- 
facturing and retailing establishments 
throughout the city are expected to par- 
ticipate in the President’s NRA parade 
in New York City on September 13. 
William Schiff has accepted the chair- 
manship for the Insurance Brokers 
division which will participate in this 
parade. 








stipulates and agrees that the joint 
committee on interpretation and com- 
plaint (hereinafter created under this 
agreement) shall accept as an aid in 
the construction and interpretation of 


Sections A and B of the aforesaid 
nation-wide definition the “interpre- 
tive note” hereto attached, marked 


Annex “Y” and made a part of this 
agreement. 
ARTICLE II 
Subscribers to the Agreement 


This agreement is made 
not 


Section 1. 
among individual companies and 
among associations of companies. | 

Section 2. All insurance companies 
transacting a fire, marine or casualty 
insurance business in the United 
States may (upon acceptance by the 
committee, hereinafter created) be- 
come suscribers to this agreement 
and subject to its terms, obligations 
and privileges. 

Section 3. Subscription of a comp- 
any to this agreement shall also obli- 
gate all affiliated companies and all 
independent companies under the gen- 
eral control or management of the sub- 
scribing company and its affiliations, 
including underwriters’ departments, 
within the territory described herein. 

Section 4. Each general agent and 
(or) manager of companies subscrib- 
ing to this agreement shall be bound to 
adhere to the provisions of this agree- 
ment in respect to business written by 
him on behalf of companies not sub- 
scribers hereto. 


ARTICLE III 
Jurisdiction 
The geographical scope of the agree- 
ment and the jurisdiction of the joint 
comittee on interpretation and _ com- 
plaint shall be continental United 
States, the District of Columbia and 
the Territories of Alaska and Hawaii, 
excepting only where the same is un- 
lawful. 
ARTICLE IV 
Purposes 
Section 1. The purposes of the agree- 
ment, among others, are: 


(Concluded on page 32) 




















e AMERICAN 


Re-Insurance Company 
67 Wall Street, New York 


Financial Statement as of 
June 30, 1933 | 


ASSETS | 











Bonds and Stocks (Valuations on N. Y. Insurance Department | 
| RR rr ee ye ee ee re $6,655,240.23 
Mortgage Loans Guaranteed (New York City Real Estate) .. . 150,000.00 
Other Mortgage Loans (New York City Real Estate)........ 89,300.00 

ee eee eee ae aa a Sea ig wk Wh Wik 4°56 256,869.16 1 

Premiums Not Over 90 Days Due..................... 81,389.38 
NN tC cS ee hb eee OS Re eee 12,056.62 
i Poe Coke herd bas AOR DO b ARO CORES 58,704.79 
$7,303,560.18 

LIABILITIES 

Workmen’s Compensation and Liability Legal Loss Reserve. . $1,420,290.37 
Reserve for other Losses and Claims................... 204,024.22 
Special Mortgage Loan Account ...................... 2,117.41 
ee tthe eéeecaweeeeeeee 498,538.80 
a i i lle ld Sanh ee ay 17,810.48 
Reserve for Taxes, Reimsurance, Etc. ................... 170,000.00 
eo ak a bs be Hee eo a 849,291.49 
Voluntary Catastrophe Reserve ...................... 500,000.00 
rn 2. CSC Ce Way ais 6 he b6 600 he eek Re ee . 1,000,000.00 
ERIS ap a er ae yar 2,641,487.41 
$7,303,560.18 








* The contingency reserve represents the difference between the 
market quotations as of June 30th, 1933, and the values carried in 
this statement for the bonds and stocks owned. 
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Agreement Regarding Writing 


Powers Is Submitted 





Fire, Marine and Casualty Insurance Carriers Asked by Joint 
Committee on Interpretation and Complaint to Sign Document 
Which it ls Hoped May End Dissension of Long Standing 





HE promulgation of articles of agreement among fire, marine 

and casualty insurers for the purpose of enforcing the nation- 
wide definition and interpretation of the insuring powers of marine 
and transportation underwriters which were adopted by the Na- 
tional Convention of Insurance Commissioners at Chicago last June 
should have a tremendous effect in ending the dissension as to the 
respective writing powers of property insurance carriers. 


The proposed agreement has been 
sent to stock and mutual companies 
which include fire companies with 
marine writing powers, marine com- 
panies and casualty companies with 
burglary writing powers, and chief ex- 
ecutives of these companies have been 
asked to sign the agreement and re- 
turn it as soon as possible. 

It will become effective on a date to 
be set by a two-thirds vote of the mem- 
bers of the joint committee on inter- 
pretation and complaint, composed of 
five fire insurance representatives, five 
marine representatives and two cas- 
ualty representatives, which is set up 
by the agreement. The proposed agree- 
ment has been approved by the com- 
mittee named by the National Conven- 
tion of Insurance Commissioners for 
the definition and interpretation of un- 
derwriting powers. The commission- 
ers’ committee is composed of George 
S. Van Schaick, New York, chairman; 
Howard P. Dunham, Connecticut, and 
Harry E. McClain, Indiana. Appeals 
from the joint committee on interpreta- 
tion and complaint may be taken to 
this group of commissioners. 

Two years of intensive work on the 
part of special committees representing 
the three branches of insurance have 
prefaced the agreement which has been 
approved by the respective counsel of 
the three branches as follows: J. H. 
Doyle, National Board of Fire Under- 
writers; James J. Beha, National Bu- 
reau of Casualty & Surety Underwrit- 
ers, and A. G. Thacher, American In- 
stitute of Marine Underwriters. 

A letter of transmittal accompany- 
ing the agreement says: “An exam- 


ination of the agreement will show that 
the functions of the joint committee on 
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interpretation and complaint are, to a 
large extent, semijudicial and that it 
will be their duty under the agreement 
to interpret, in the first instance, in- 
quiries that may be made respecting 
the underwriting powers under differ- 
ent forms of policies offered for ex- 
amination, as well as the decision of 
complaints which may be made respect- 
ing alleged infractions of the under- 
writers powers as stated in the nation- 
wide definition.” The agreement follows: 


The joint committee on interpreta- 
tion and complaint in connection with 
the nation-wide definition and inter- 
pretation of the insuring powers of 
marine and _ transportation § under- 
writers has adopted the following ar- 
ticles of agreement for acceptance by 
fire, marine and casualty insurers: 

(Note: “Annex X” referred to below 
is the nation-wide definition and inter- 
pretation of the insuring powers of 
marine and transportation companies, 
as approved by the National Conven- 
tion of Insurance Commissioners at 
Chicago on June 2. “Annex Y” referred 
to is the interpretative note agreed to 
by fire, marine and casualty insurers 
as an aid to the joint committee on in- 
terpretation and complaint in its con- 
struction of the nation-wide defini- 
tion.) 

ARTICLE I 

Nation-Wide Definition of Marine 

Underwriting Powers 

Section 1. For the purpose of secur- 
ing nation-wide definition and _ inter- 
pretation of the underwriting powers 
of marine and transportation insurers, 
each of the companies subscribing to 
this agreement stipulates and agrees 
to recognize, accept and be bound by 
the terms and provisions of the an- 
nexed nation-wide definition and inter- 
pretation, marked Annex “X,” hereto 
attached and made part of this agree- 
ment. 

Section 2. Each of the companies 
subscribing to this agreement further 


William Schiff Lining Up 
N. Y. Brokers for NRA Parade 


At least 200,000 business executives 
and employees, large and small, manu- 
facturing and retailing establishments 
throughout the city are expected to par- 
ticipate in the President’s NRA parade 
in New York City on September 13. 
William Schiff has accepted the chair- 
manship for the Insurance Brokers 
division which will participate in this 
parade. 








stipulates and agrees that the joint 
committee on interpretation and com- 
plaint (hereinafter created under this 
agreement) shall accept as an aid in 
the construction and interpretation of 


Sections A and B of the aforesaid 
nation-wide definition the “interpre- 
tive note” hereto attached, marked 


Annex “Y” and made a part of this 
agreement. 


ARTICLE II 
Subscribers to the Agreement 


This agreement is made 
not 


Section 1. 
among individual companies and 
among associations of companies. | 

Section 2. All insurance companies 
transacting a fire, marine or casualty 
insurance business in the United 
States may (upon acceptance by the 
committee, hereinafter created) be- 
come suscribers to this agreement 
and subject to its terms, obligations 
and privileges. 

Section 3. Subscription of a comp- 
any to this agreement shall also obli- 
gate all affiliated companies and all 
independent companies under the gen- 
eral control or management of the sub- 
scribing company and its affiliations, 
including underwriters’ departments, 
within the territory described herein. 

Section 4. Each general agent and 
(or) manager of companies subscrib- 
ing to this agreement shall be bound to 
adhere to the provisions of this agree- 
ment in respect to business written by 
him on behalf of companies not sub- 
scribers hereto. 


ARTICLE III 
Jurisdiction 


The geographical scope of the agree- 
ment and the jurisdiction of the joint 


comittee on interpretation and _ com- 
plaint shall be continental United 
States, the District of Columbia and 


the Territories of Alaska and Hawaii, 
excepting only where the same is un- 
lawful. 
ARTICLE IV 
Purposes 


Section 1. The purposes of the agree- 
ment, among others, are: 
(Concluded on page 


32) 
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Public Liability Rates 
Overhauled Nationally 


The National Bureau of Casualty 
and Surety Underwriters has announc- 
ed a revision in the rates for Manufac- 
turers’ and Contractors’ Public Lia- 
bility insurance for the entire country, 
effective August 28. The new revision 
affects a large variety of risks includ- 
ing all kinds of manufacturing and 
contracting operations, mining, quar- 
rying, vessels, stevedoring, trucking, 
public utilities and numerous commer- 
cial, clerical and professional occupa- 
tions, in all states throughout the coun- 
try. The rates for this form of cover- 
age are based upon payroll and were 
last revised in 1926. Since that time 
the developments in the experience for 
the manual classifications have been 
such as to require numerous changes. 
This revision represents essentially a 
change in the relativity in the rates for 
individual classifications. The experi- 
ence has been such as not to require 
general increases in the rate level ex- 
cept in a few states where the exist- 
ing average level of rates based on the 
actual state experience, has been found 
to be inadequate. This revision, it is 
stated, is based upon the largest vol- 
ume of experience that has ever been 
compiled and used for a general re- 
vision of Manufacturers’ and Contrac- 
tors’ Public Liability insurance rates. 
The experience used covers a period of 
five years, and during this period the 
total developed payroll exposure for the 
entire country amounted to almost 
$25,000,000,000 the total incurred 
losses were almost $17,000,000, cor- 
responding to approximately 40,500 
claims. In view of the large additional 
volume of experience available for in- 
dividual classifications and the fact 
that the rates were last revised almost 
seven years ago, it is not surprising 
that this revision produces some ma- 
terial changes in the rates for indi- 
vidual classifications. These changes 
involve both increases and decreases 
and are based upon the actual devel- 
oped classification experience where the 
volume has been of sufficient size to 
justify basing the rates on the experi- 
ence indications. 


Minimum Premium Charge 


A change in the minimum premiums 
for this form of coverage is announced 
concurrently with the revised rates. 
The new minimum premiums vary from 
$10 to $22.50 depending upon the rates 
applicable to the classifications cov- 
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ered by the policy for the individual 
risk. There are six minimum premi- 
ums corresponding to certain rate 
groups. A minimum premium is in- 
tended to provide the insurance car- 
rier with a sufficient amount for the 
expense of writing the insurance and 
for the payment of losses for the aver- 
age risk of minimum size. Variations 
in public liability hazards and in the 
losses which companies may expect to 
pay, are measured by the manual 
rates. It is therefore proper that the 
minimum premiums vary in general 
with the rates, being higher for the 
higher rated classifications than for the 
lower rated classifications. 





U. S. F. & G.'s Premium Volume 
Jumps Ahead of Last Year's 


A heartening sign in the casualty in- 
surance field is the news from President 
E. Asbury Davis of the United States 
Fidelity and Guaranty Co. of Baltimore 
that the company’s volume of business 
written in July showed an increase over 
the same month a year ago; this July 
being the first month in two years in 
which an increase over the correspond- 
ing month of the previous year was 
reported. 





Public Works Activity 
Spurs Construction Awards 


Contracts awarded in the 37 eastern 
states for construction of all descrip- 
tions during the period from August 1 
through August 15, 1933, totaled $56,- 
243,600, according to F. W. Dodge Cor- 
poration. This figure is larger by 30 
per cent than the total for the first 
half of July but was about 12 per cent 
smaller than in the corresponding half 
of August, 1932. Public works and 
utilities awards during the first half 
of August totaled $27,209,800 and com- 
pared with only $18,940,800 for the 
entire month of July. It is this class 
of construction that is looked to, now, 
to bolster the improvement which has 
recently been manifested in private 
construction; hence, the current in- 
crease affords considerable encourage- 
ment. Contemplated construction of 
all descriptions reported during July 
totaled $447,678,300 as against $386,- 


259,700 for June and $165,321,200 for 
July, 1932. Gains in contemplated 
construction as contrasted with a year 
ago were general throughout the terri- 
tory east of the Rocky Mountains, ex- 
cept for Upstate New York which re- 
ported a total somewhat lower than 
that recorded for July, 1932. 





R. H. Longmaid's 
New Connection 


Richard H. Longmaid, who is the 
author of “Adventures of Robert Ross, 
Insurance Solicitor,” which is publish- 
ed by The Spectator Company, has 
resigned from the United States Cas- 
ualty Company, in whose Metropolitan 
office he acted as a solicitor, and has 
assumed the direction of a central mort- 
gage bureau which has been formed 
by the companies on the Swiss Rein- 
surance Group. 


Baltimore Pedestrians 
Also to Blame 


“Inattention” and “unreasonable 
speed” are found to be two of the most 
outstanding contributing causes of col- 
lisions in the first six months of 1933, 
according to studies of a table of acci- 
dent figures released by the Baltimore 
Safety Council. 

The council also made public a table 
containing the number of pedestrians 
killed and injured by automobiles for 
the first six months of this year, and 
the circumstances under which the ac- 
cidents took place, with the comment 
that the figures indicate that “the 
pedestrian is not assuming the re- 
sponsibility which he must share with 
the motorist if accidents are to be 
prevented.” 

During the last half year, 9219 
drivers were involved in 5644 auto- 
mobile accidents in Baltimore which 
resulted in 53 fatal and 2559 non-fatal 
injuries. 


W. C. Billings Resigns 


Announcement is made of the resig- 
nation of William C. Billings as vice- 
president of the Fidelity & Casualty 
Company, of New York. Before be- 
coming a vice-president, Mr. Billings 
was assistant to Wade Fetzer, vice- 
chairman of the board of the Fidelity 
& Casualty. Previous to that he had 
been vice-president of the New York 
Indemnity which in 1931 was reinsured 
by the Union Indemnity Company, of 
New Orleans. Mr. Billings has not an- 
nounced his future plans. 
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Yarn from the Insurance 
Counsel Ass'n Gathering 


A story told at the recent conven- 
tion of the International Association of 
Insurance Counsel concerns an attor- 
ney who was defending an assured in 
an automobile case. Despite counsel’s 
coaching, the assured, during cross ex- 
amination, openly admitted his disin- 
terest in the outcome because “he was 
insured anyway.” Counsel thought his 
goose was cooked but was amazed to 
hear the jury bring in a decision which 
refused to award the plaintiff a nickel. 
He asked a juror later to explain the 
decision. “Well,” replied the juror, 
“when we heard this feller say he was 
insured the plaintiff had no business 
suing him, he had oughta sue the in- 
surance company, so we let this feller 
go scot free.” 


Survey of Premium 
Financing Methods 


A committee, headed by R. J. Sulli- 
van, of the Travelers, acting for the 
National Bureau of Casualty and Sure- 
ty Underwriters, and Ralph B. Ives, 
acting for the National Board of Fire 
Underwriters, has completed a survey 
of the methods used by premium fi- 
nance companies and has drawn up a 
list of recommendations to the compan- 
ies in those organizations. The report 
deplores the lack of uniformity in 
premium financing practices and sets 
forth the opinion that the wisest course 
would be to allow the finance com- 
panies and assured to make their own 
arrangements in each case and to in- 
sist as a uniform practice that the com- 
panies and their agents uniformly re- 
fuse to become parties to financing ar- 
rangements, either by endorsement of 
policies, signing of contracts or agree- 
ments, or accepting checks containing 
such agreements, or in any way involv- 
ing companies or agents in any com- 
mitment relative to the premium finan- 
cing arrangements. In the report nine 
objections to forms currently in use 
are outlined as follows: 

“(1) They alter the policy provisions 
with respect to cancelation, return pre- 
miums, and in some cases standard pol- 
icy provisions, all of which in many 
cases are written into the policies, be- 
cause of statutory requirements. Such 
alteration is likely to commit the com- 
pany to the necessity, in event of can- 
celation, of paying the return premi- 
ums twice or to the fulfillment of ob- 
ligations assumed by agreements with 
the finance companies in addition to 
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fulfilling obligations to the policyhold- 
er in accordance with the terms of the | 
policy as originally written. 

“(2) They obligate the company to | 
keep the finance company advised of | 
policy changes, for failure to do which 
the insurance company might possibly 
be liable. 

“(3) They require the agents and | 
home office examiners to scrutinize | 
carefully the papers in each financed 
risk to ascertain whether or not the | 
company is committing itself to im- 
proper obligations and additional lia- | 
bilities. 

“(4) They sometimes put the com- | 
pany into the finance business in a | 
manner which is outside the authority 
of the insurance company. 

“(5) They sometimes commit the in- | 
surance company to such additional lia- | 
bility that the Insurance Commissioner 
upon notice thereof would require the 
company to put additional reserves 
against such liability. 

“(6) They are often ambiguous and | 
if made part of the policy are subject 
to the rule of construction that ambi- 
guities will be construed most strongly 
against the insurance company. 

“(7) They are not prepared and | 
worded by insurance men for attach- | 
ment to insurance companies and will 
in many cases materially alter the en- 
tire policy contract. 

“(8) Checks offered in payment of 
premiums which contain such agree- 
ments bind the companies and their | 
agents to the agreements thereon just | 
as much as endorsements to policies and 
other signed contracts. 

“(9) They frequently affect the ap- 
plication of the short rate table in 
event of cancellation by the assured | 
or by finance companies acting under | 
power of attorney from the assured. 


| 
| 
| 
| 
} 


| 
| 
} 
| 
| 
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Plate Glass Racket 
Easing Up a Bit 

A sharp reduction in the effect of 
racketeering on plate glass insurance | 
losses in Cook County, Illinois, during | 
the past few weeks, has induced the 
National Bureau of Casualty and Sure- 
ty Underwriters temporarily to sus- 
pend the increased rates promulgated | 
July 10 for that territory. The action 
is effective August 28, and schedules 
approved for December 1, 1932, are to 
be used again on and after that date 
in rating Cook County plate glass risks, 
it was stated at the National Bureau. | 
Further study of Cook County condi- 
tions is being made. 








THIRD PARTY 


By Dick JOHNSTON 


The 


ROFESSOR William F. Ogburn, 

former director of the Consumers’ 
Advisory Board of the N.R.A., has 
scunded a warning in connection with 
the price-lifting movement of the recov- 
ery drive. His advice was to the con- 
sumer, who, if our own experience is 


| representative of the majority of con- 


sumers, has already learned the value 
of his timely counsel. He said: “Buy 
now, but buy only at the lowest prices 
for the same quality.” 


.* ¢ = 


F prices rise faster than purchasing 

power, Professor Ogburn declared, 
“there will be another economic catas- 
trophe.” And he added: “It is the cus- 
tomer’s normal duty to watch prices 
closely and keep them down.” Un- 
doubtedly the customer will do just this. 
The recovery drive has put unemployed 
men to work, but it has not as yet ma- 
terially increased the purchasing power 
of the average worker. He will be 
forced to more intensive shopping until 
a more equitable balance between pur- 
chasing power and prices has been 
reached. Until then, business by vol- 
ume cannot hope for any appreciable 


| advance. 


* * * 


S F. P. A. of the New York Herald 
Tribune, or possibly one of his 
contributors, has punned, it looks like 
“Springtime for N.R.A.” The winter 
will be easier for many people. Fewer 
will be unemployed it is certain. But 
the cost of living is always heavier in 
winter and the psychology of a people 
is harder to change when the stern de- 


| mands of Nature are most insistent. 


They will still be besieged for relief 
funds. They will still be under the bur- 
den of impaired credit remaining from 


| the lean years. 


Aa * * 


a analysis of the situation will read- 
ily show the insurance man what 
he may expect this winter. He must 
not be too optimistic. It is too early 
tc expect a miraculous change in psy- 
chology in the buying public. He must 
realize that depression tactics are still 
necessary. Many of his problems will 
be easier as a result of the progress 
that has been made so far in the drive 
for industrial recovery. The business 
is on an upward trend and it will take 
just a little extra work to keep it ad- 
vancing through the winter. 
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Agreement on Writing 
Powers Submitted 


(Concluded from page 29) 


(a) To agree upon and secure uni- 
formity in the definition and interpre- 
tation of the underwriting powers of 
marine insurers in co-operation with 
the National Convention of Insurance 
Commissioners of the United States 
and the commissioners and superin- 
tendents of the several States, Terri- 
tories and the District of Columbia.* 


It is not the purpose of the agree- 
ment nor shall the joint committee on 
interpretation and complaint 
any power over rates or commissions 
of agents, brokers or others, or the ad- 
justment of losses, but shall be limited 
to matters directly related to the defi- 
nition and interpretation of underwrit- 
ing powers.) 

(b) To promote good underwriting 
practices. (c) To serve as a medium 
for the acquisition and exchange of in- 
formation and to secure a uniform 
statutory definition of marine and 
transportation insurance in accord 
with the annexed nation-wide defini- 
tion and interpretation. 

Section 2. Every provision of this 
agreement or any action pursuant 
thereto shall be binding on each sub- 
scriber except in any State where the 
same is unlawful. 


ARTICLE V 
Officers 


Section 1. There shall be a chairman 
and one vice chairman of the joint 
committee on interpretation and com- 
plaint, each of whom shall be appointed 
by and from among the members of 
that committee to serve for a period 
of one year or until their successor or 
successors are similarly appointed, 
each of whom shall be entitled to one 
vote. 

Section 2. There shall be a salaried 
secretary and a treasurer, who shall 
be chosen by the joint committee on 
interpretation and complaint and 
whose salaries and terms of services 
shall be determined by said committee. 
The positions of executive secretary 
and treasurer may, in the discretion of 
the aforesaid committee, be held by 
the same person. 


ARTICLE VI 


Joint Committee on Interpretation and 
Complaint 


Section 1. There shall be a joint com- 
mittee on interpretation and complaint 
to consist of twelve (12) persons, five 
(5) of whom shall be appointed by the 
American Institute of Marine Under- 
writers, five (5) by the Interstate Un- 
derwriters Board, and two (2) by the 
National Bureau of Casualty & Surety 
Underwriters. Vacancies, if any, 0oc- 
curring among the appointees shall be 
filled for their respective unexpired 
terms by the organizations which made 
the original appointments. 

Section 2. All the members of said 
committee shall be senior executives 
of insurance companies or _ senior 
officers of insurance company organiza- 


possess 











Experienced Casualty Adjuster, all 
lines, has worked in New York, Penn- 
sylvania, Connecticut, Rhode Island, 
Massachusetts, California, Washing- 
ton, and Idaho. 49 years of age and 
willing to locate anywhere. Best ref- 
erences and bond. Address Box 74-A, 
The Spectator, 56th & Chestnut Sts., 
Philadelphia, Pa. 




















tions or senior executives of manager- 
ial insurance agencies. 

Section 3. The members of said com- 
mittee shall be appointed for a period 
of one year, but shall continue as mem- 
bers of said committee until their suc- 
cessors are appointed; provided, how- 
ever, that the first appointees to 
membership in said committee shall 
continue as such from the date of their 
appointment until December 31, 1934, 
and thereafter until their successors 
are appointed. 


Provisions for Substitutes 


Section 4. The members of said com- 
mittee may be represented at meetings 
by substitutes, but such substitutes 
shall have no power to vote unless such 
substitute would have been eligible for 
membership in said committee. 

Section 5. Seven members of said 
committee shall constitute a quorum 
and the concurrence of seven members 
of the committee shall be necessary 
for any action binding upon the com- 
panies subscribing to this agreement. 

Section 6. Said committee shall have 
power to (a) elect from among their 
own number a chairman and one vice 
chairman; (b) appoint, as provided in 
Article V of this agreement, an execu- 
tive secretary and treasurer for such 
periods and at such salaries as to the 
committee may seem proper; (c) exe- 
cute the functions and carry out the 
purposes of this agreement; construe, 
adjudicate and enforce said agreement 
and the attached nation-wide defini- 
tion and interpretation; provide pro- 
cedure therefor, including the hearing 
and adjudication of interpretations, 
complaints and charges with respect 
thereto; initiate investigations, includ- 
ing examination of all records, com- 
pany or otherwise, and (when contrary 
to this agreement and (or) the at- 
tached definition) impose fines and 
penalties for infractions thereof; all 
subject to the provisions and limita- 
tions and rights of appeal hereinafter 
provided ; 


May Hold Hearings, Investigate 


(d) Hold such hearings at such times 
and places, and on such notice as said 
comittee may determine; (e) employ 
such examiners, investigators and 
others in connection with requests for 
interpretation, complaints, charges and 
generally for the purpose of making 
effective its various interpretations, 
decisions and rulings, as said commit- 
tee may, from time to time, by resolu- 
tion, determine; (f) employ counsel 
and incur such other legal expenses as 
to said committee may seem neces- 
sary; (g) incur such other expenses 
as to said comittee may seem neces- 
sary. 


Section 7. In the case of a complaint 
being made against any subscriber or 
employee of any subscriber, if such 
subscriber or the complainant shall 
happen at the time of such complaint 
to be a member of the joint commit- 
tee, such member shall not serve on 
said committee while the case is being 
adjudicated. If any member of the 
committee is thus disqualified to serve, 
a substitute member may be appointed 
by the remaining members of his class 
(i. e., fire, marine or casualty) to 
serve as a member of the committee 
for the consideration of such case 
only. 

Section 8. Any subscriber to this 
agreement desiring to file complaint 
without disclosure of identity to the 
joint committee may present the same 
to the executive secretary of the joint 
committee to be held by him confiden- 
tial as to source. 

Section 9. Said committee shall 
promptly, after the rendition by it of 
any decision, interpretation and (or) 
adjudication as in this agreement pro- 
vided, file a copy thereof in each in- 
stance with “the Committee for the 
Definition and Interpretation of Un- 
derwriting Powers” of the National 
Convention of Insurance Commission- 
ers of the United States. 

Articles VII, VIII, IX, X, XI and 
XII deal respectively with dues and 
assessments, penalties for violation, ap- 
peals from rulings, effective date 
and withdrawal counterparts of agree- 
ment and amendments. 


Hale & Hale Purchase 
Durand Agency 


The Hale & Hale Co., agents at 
Cleveland, have purchased the agency 
of C. W. Durand, 501 Cuyahoga Bldg... 
and have moved it to their quarters at 
208 the Arcade. In doing so there 
came into the possession of Clayton G. 
Hale, who negotiated the deal, two 
small wooden file trays which have 
been in use in the Durand office for 27 
years. 

These trays were a part of the equip- 
ment of the agency of Mr. Hale’s 
father, J. G. Hale (with whom he is 
now associated), at the beginning of 
the century, and were sold to Mr. 
Durand for 35c. apiece in 1906. After 
consummating the purchase, Clay- 
ton Hale formally returned the trays 
to his father with his compliments. 


Baltimore Companies Sign Code 


BALTIMORE, Sept. 2.—All four of the 
big companies here, the Fidelity and 
Deposit, the Maryland Casualty, the 
New Amsterdam, and the United 
States Fidelity and Guaranty, have 
signed the code adopted by the Asso- 
ciation of Casualty and Surety Execu- 
tives. 
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